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Financial Highlights
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Operating Revenues Net Income
(in millions of dollars) (in millions of dollars)

295

215
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169
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Total Volume:

Traded and/or Cleared
(in millions of round turn trades)

18

52
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Total Electronic Volume
(in millions of round turn trades)

Year Ended December 31,

Income Statement Data (in millions, except for per share data) 2006 2005 Change
Total operating revenues $ 497 $ 334 49%
Operating income 273 127 115
Net income 155 71 118
Diluted earnings per share $ 1.90 $ 0.97 96
Weighted average common shares outstanding 81.5 73.4 —
Balance Sheet Data (in millions)

Current assets $ 3,119 $ 2,589 20%
Total assets 3,624 2,809 29
Current liabilities 2,633 2,476 6
Total liabilities 2,849 2,699 6
Shareholders’ equity 775 110 606



Dear Fellow Shareholders:

When NYMEX Holdings, Inc. common stock initiated trading on the New
York Stock Exchange on November 17, 2006, it represented yet another land-
mark in a transformative year for the New York Mercantile Exchange. While our
initial public offering was a major highlight, 2006 was a year full of significant
accomplishments through which we continued to enhance our leading position
in the markets in which we operate, generating record operational and financial
results. We unlocked significant value for our members, created the opportunity
for public shareholders to participate in our success, and garnered increased
financial flexibility to execute our long-term growth strategy, expand our global
market presence, and enhance our product offerings.

BREAKTHROUGH YEAR OF TRANSFORMATION With nearly 135 years of
experience as an innovative market forum, 2006 was a breakthrough year. In
March, we partnered with world-class private equity firm General Atlantic LLC.
General Atlantic, an experienced investor in financial services firms, understood
and recognized NYMEX's growth potential through a $160 million investment
for a 10% ownership stake. We worked closely with General Atlantic to stream-
line our board structure and corporate governance procedures, and align our
finances in a manner that was suitable for a public offering.

The market recognized the value of our transformation, closing for its
first day of trading on the New York Stock Exchange with the largest single-day
gain of any offering in 2006. This overwhelming reception by the public market
showed the confidence investors have in our business fundamentals, manage-
ment team, board, and employees.

RECORD FINANCIAL RESULTS NYMEX’s business is characterized by
strong growth and significant operating margins, allowing us to achieve record
financial and operational results in 2006. For the year ended December 31,
2006, total operating revenue was a record $497.2 million, a 49% increase from
$334.1 million for 2005. Net income rose 118% to a record $154.8 million, ver-
sus $71.1 million in 2005. Diluted earnings per share increased 96% to $1.90
from $0.97 per diluted share in 2005, based on 81.5 million and 73.4 million
common shares outstanding, respectively.

Additionally, we achieved the fifth consecutive year of record volume with
the implementation of full side-by-side electronic trading. Average daily volume
rose 38% to 1.2 million contracts. This growth was driven by average daily vol-
ume in electronic trading surging 208% and volume submitted through the
NYMEX ClearPort® electronic platform increasing 101%.

COMPETITIVE ADVANTAGES NYMEX® today is the world’s leading ex-
change by volume for physical commodity futures and options contracts in

energy and metals. We offer crude oil, petroleum products, natural gas, coal,

From right: Richard Schaeffer,
Chairman, and James E.
Newsome, President and CEO,
in the R. Patrick Thompson
Board Room.







electricity, gold, silver, platinum, palladium, copper, aluminum,
and soft commodities contracts for trading and clearing nearly
24 hours a day.

A key element that distinguishes NYMEX's trading platform
is our hybrid trading structure, allowing our customers to partici-
pate in open outcry floor trading or electronic trading. Our vision
to bring the two together became a reality last April when we en-
tered into an agreement with the Chicago Mercantile Exchange
to trade our products on the CME Globex® electronic trading
platform. This strategy addresses the needs of our customers
through market-leading connectivity, speed and flexibility, with
seamless execution. In September, we commenced side-by-side
trading of the physically delivered benchmark energy contracts
on CME Globex. Since then, NYMEX has set numerous daily vol-
ume records and has seen our market share in light sweet crude
oil futures contracts increase from 44% in June to 63% by year-
end, and higher still in early 2007.

Other significant competitive advantages for us include our
wholly-owned clearinghouse and NYMEX ClearPort. Ownership
of our clearinghouse allows us to offer customers the same
counterparty risk mitigation for off-exchange transactions that is
achievable in our exchange-traded contracts. Through our clear-
inghouse, we are able to introduce products much faster and
more efficiently than our competitors. NYMEX ClearPort, a high
margin business, is our market-leading platform through which
market participants submit off-exchange bilateral contracts to
the clearinghouse for clearing where they become regulated fu-
tures contracts.

Product depth and innovation have long been a distinct
characteristic of NYMEX. We pride ourselves in responding to the
specific needs of customers. In 2006, we launched more than
100 new products across all venues, including new electricity op-
tions contracts, one-day crude oil and natural gas options, new
metals contracts and six new soft commodity futures contracts.
In early 2007, we launched the NYMEX iPort™ 3-2-1 Plus Energy
Index futures and announced six financially settled catastrophe
risk index futures and options contracts. These highlight just a
few examples of NYMEX’s innovation, flexibility, and execution in

bringing new products to market.

2007 AND BEYOND We look forward to 2007 with a sense
of great anticipation and excitement. We remain focused on tak-
ing advantage of the growth opportunities ahead of us, seeking
new revenue streams while at the same time making every effort
to reduce operating costs and increase overall efficiency.

We will continue to capitalize on the increasing adoption of
electronic trading through our side-by-side trading platform and
our strategic relationship with CME. We will also remain commit-
ted to product innovation and development to respond to current
customer demand, as well as attract new customers and volume.

Another key growth area we see in 2007 is through inter-
national expansion. We are excited about the potential that our
Dubai Mercantile Exchange venture holds. We announced our
intention to purchase a 19% stake in Optionable, Inc., a leading
energy derivatives broker, and plans for a strategic investment
and joint venture with the Montréal Exchange to tap the under-
served Canadian energy market. We are excited to pursue ad-
ditional opportunities in Asia and Europe to expand the NYMEX
brand in these markets.

We would like to thank the entire Exchange staff and all of
the shareholders whose support has made 2006 such an excit-
ing year for NYMEX. We would also like to thank our customers
in the energy, metals and financial services industries, who are
central to our business as a transparent, liquid marketplace. As
we enter our 135th year, we thought it appropriate to let some of
our customers tell you why they turn to the New York Mercantile
Exchange to offset their market risk. They are companies that
have a century or more of market experience behind them and,
like us, some started out in a market very different from where
they operate today, but have all acquired a rich store of wisdom
and tradition in the course of day-to-day business.

We believe we are well positioned to build upon our success
in 2007 and beyond. Going forward, our Board of Directors and
management team will undertake every effort and seize every
opportunity to enhance our value proposition, and we thank you

for the confidence that you have placed in NYMEX.

AL et o

Richard Schaeffer
Chairman

James E. Newsome
President and CEO



Global Focus

NYMEX, as the world’s largest physical commodity-based futures exchange, is well positioned to take advantage of the growing interna-

tional marketplace for commaodities trading. With a strong set of strategic relationships around the world, the Exchange has initiated a

plan to further expand the NYMEX brand globally, and increase the international footprint of our products, services and distribution.

1T

New Product Innovation

NYMEX is well recognized for our aggressive focus on develop-
ing new products to better serve the needs of our diverse cus-
tomer base. Building on our worldwide benchmark contracts,
NYMEX continues to diversify its offerings by asset class, geo-
graphical region, or trading strategy. The success of this ap-

proach can be seen in the growth in trading volume across ven-

ues, as shown below.

295

300

250

200

150

100

50

02 03 04 05 06

Total Volume:
Traded and/or Cleared
(in millions of round turn trades)

e Open Outcry
Electronic
® NYMEX ClearPort

oo
000
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@ Houston
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@ Singapore
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(with Tatweer Dubai LLC)
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(with Expertica Limited)

Letter of Intent
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@ Mexican Derivative Exchange
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(in millions)

CME Globex contract V¥ Budapest Commodity
Exchange

V¥V Shanghai Futures Exchange

V¥ Taiwan Futures Exchange

W Central Japan Commodity
Exchange

Multi Commodity Exchange
of India

Strategic Investments V¥ Singapore Exchange
<4 Optionable
4 Montréal Exchange

Cooperation Agreement
B Tokyo Commodity Exchange

Strategic Relationships

NYMEX is a globally recognized brand that stands for integ-
rity, market transparency, and trading expertise. Within the
plan to expand our brand, products, and distribution, NYMEX
continues to target partners for alliances, investments, and
joint ventures who represent the leaders in their respective

asset class, product, distribution, and customer base.
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NYMEX HOLDINGS, INC. and its principal operating subsidiary, the New York Mercantile Exchange, Inc. concluded 2006 as a vastly
different organization than at the beginning of the year. The market forum that opened for business nearly 135 years ago in the rented
room of a candy factory, located across from the docks on the lower west side of Manhattan, is today the world’s largest physical
commodity-based futures exchange, offering futures and options trading in energy, metals, and soft commodities as well as clearing
services for more than 250 off-exchange energy contracts.

Through a combination of open outcry floor trading and side-by-side electronic trading on CME Globex that continues seamlessly
when the floor closes in the afternoon and as it reopens in the morning, NYMEX offers trading in benchmark energy and metals futures
contracts virtually 24 hours each business day. Options contracts on the core physically delivered futures contracts trade by open out-

cry along with a slate of specialty options on energy price differentials.

NEW PRODUCT INNOVATION Innovation has always been essential to NYMEX's success. During 2006, NYMEX launched more than
100 new products across all venues as a direct response to customer needs. These new contracts increased the scope of natural gas
basis swaps that cover approximately 40 delivery points in North America, extended the market areas represented by the electricity
swaps, and encompassed crude oil and refined products contracts at delivery points in Europe and Asia.

In December, NYMEX diversified its offerings with the introduction on CME Globex of metals contracts geared towards the Asian
and European markets, and six new soft commodity futures contracts on NYMEX ClearPort clearing, followed by their listing on CME
Globex in January 2007. The soft commodity futures include cocoa, coffee, cotton, frozen concentrated orange juice, domestic sugar
(No. 11) and world sugar (No. 14).

Going forward, NYMEX will continue to develop market leading products that meet the demands of its customers. This is expected
to include new contracts in our core energy and metals complex focused on new geographic deliveries and distribution, as well as po-

tential new diversified contracts such as alternative energy sources and real estate.

“NYMEX provides liquidity,

Royal Dutch Shell plc complete transparency and
strong financial standing.”

The foundation of Royal Dutch Shell pic was laid down in 1833 when a British
entrepreneur opened a curio shop specializing in sea shells which evolved into
a thriving import/export business. It was through that enterprise that oil trans-
portation was revolutionized and Shell was established, today a global group
of energy and petrochemical companies operating in nearly every country. Its
principal North American trading units offer risk management solutions to industrial, commercial, and utility customers.

Mark Hanafin, president and CEO, Coral Energy Holding, L.P., Shell’s North American natural gas and power trading company:

“The value that NYMEX offers us is clear. As a trading group, our responsibility is to manage our exposure, and NYMEX provides the liquid-
ity, complete transparency and strong financial standing that are critical to our ability to manage positions within given risk tolerances.
The clearing mechanism is crucial to our business; NYMEX plays a key role by clearing trades that otherwise wouldn’t take place.

“With the support and tools that NYMEX provides, we believe the trading business can continue to grow and become an even more im-
portant factor in delivering energy where and when it is needed.”

Bob Pease, president, Shell Trading (US) Co., Shell’s North American trading group for crude oil, refined products, and chemicals:

“The speed and pace of trading on NYMEX, and the ability of the exchange to handle large volumes of transactions smoothly and reliably,
are critical to us. NYMEX gives us the flexibility and liquidity we need to manage our business and control our risk properly. In addition,
the NYMEX side-by-side trading platform has improved liquidity as well as price transparency.”



From left: Mark Hanafin,
president and CEO, Coral Energy
Holding, L.P., and Bob Pease,
president, Shell Trading (US) Co.,
on one of Shell’s two trading
floors in Houston.
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STRATEGIC PARTNERSHIPS The futures and options markets, particularly in energy and metals, are global. NYMEX has embarked
on a plan to position its brand globally and to take advantage of the growing international marketplace. As part of those efforts, NYMEX
has entered into targeted alliances and joint ventures around the world to develop new products and expand its international footprint

through the distribution of its products and services.

CME Globex Electronic Trading Platform

In April, NYMEX took a major stride in enhancing its electronic trading capabilities by expanding its relationship with the Chicago
Mercantile Exchange and entering into an agreement to trade its products on the CME Globex platform, the preeminent electronic
trading platform for commodity futures contracts. This agreement significantly broadened NYMEX'’s distribution capabilities by offering
its customers market leading connectivity, speed, flexibility and performance in electronic trading side-by-side with its traditional open
outcry floor trading.

In June, side-by-side trading of NYMEX energy products commenced on CME Globex. December marked the first month that all of
NYMEX’s benchmark physically delivered futures contracts were available on CME Globex with 61% of the energy futures volume and
50% of the metals futures volume traded on the system.

NYMEX continues to set daily volume records for futures contracts on the CME Globex platform. For 2006, 44% of NYMEX's total
volume was executed electronically, compared to 26% in 2005. With the continued rapid adoption of electronic trading, NYMEX be-

lieves that its combination of open outcry and side-by-side electronic trading will drive growth in years to come.

COMEX ®

In September of 2006, NYMEX reached an agreement with the COMEX governors committee, subsequently approved by NYMEX
shareholders and COMEX members, to purchase the COMEX members’ exclusive electronic trading rights that had been granted to
them in the 1994 merger agreement between NYMEX and the Commodity Exchange, Inc. The physically delivered COMEX futures
contracts — gold, silver, copper, aluminum — were listed on
CME Globex in December 2006 for nearly around the clock “NYMEX ClearPort has opened a new world

to us, such as funds and people with whom
we did not have trading agreements.”

ONEOK;, Inc.

ONEOK, Inc. was founded in 1906 as Oklahoma Natural

Gas Company, an intrastate natural gas pipeline trans-

porting natural gas approximately 100 miles to Oklahoma City from where it was being produced near Tulsa. Today, ONEOK is a Fortune
500 diversified energy company and one of the largest natural gas distributors in the United States; it's also the general partner of
ONEOK Partners, one of the country’s largest publicly traded master limited partnerships, with operations that include the gathering,
processing, storage, transportation and distribution of natural gas and natural gas liquids; its energy services business focuses on mar-
keting natural gas and related services.

William S. Maxwell, president of ONEOK Energy Services, Inc.:

“Our customer base is broad. We lease a substantial amount of storage and transportation throughout North America -- Chicago, Denver,
Appalachia, at AECO in Canada, and many other locations - and we have a need to hedge basis and price risk. We go to NYMEX for a big
portion of that.

“Our customers range in size from small fast food franchises to major power plants. Depending on their needs - base load, swing needs,
price caps, floors - we perform the risk management to cover our business and meet the needs of our customers.

“NYMEX ClearPort has opened a new world to us - from funds to people with whom we previously did not have trading agreements; it's
also given us a lot more liquidity in some locations.

“The clearinghouse offers peace of mind, too.”



TR

From left: ONEOK Energy
Services executives Lamar
Miller, senior vice president
of marketing, business devel-
opment, and administration;
William S. Maxwell, president;
and Patrick J. McDonie, senior
vice president of trading,

at corporate headquarters
overlooking the skyline in
downtown Tulsa.
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electronic trading. NYMEX also launched COMEX miNY™ fractional gold, silver, and copper futures for trading on CME Globex, as well
as metals contracts geared for the European and Asian markets. Since the listing of the physically delivered COMEX gold and silver

contracts on CME Globex, the Exchange has regained market share that had been lost to a competitor.

The Dubai Mercantile Exchange

In 2006, work continued on the development of the Dubai Mercantile Exchange (DME), in which NYMEX is a joint venture partner
with Tatweer, a unit of Dubai Holding. Dubai is one of the fastest growing commercial centers of the Middle East and the DME, located
in the new Dubai Financial Centre, will be the first energy exchange in the region.

By offering a sour crude oil futures contract based on Oman crude, the DME intends to establish a transparent pricing benchmark
for Middle Eastern crude and fill a gap in trading hours between the U.S. and European energy markets for Asian market participants.
Importantly, the Oman government announced it will stop retroactive pricing of its crude and use the DME as its benchmark.

The Dubai Financial Services Authority has recognized both NYMEX and COMEX, and the NYMEX ClearPort electronic trading
platform will serve as the primary trading system for the DME. NYMEX continues to work closely with the Dubai government in building

relationships and in securing the necessary approvals for the launch of this exchange.

New Relationships

During 2006, NYMEX and the Multi Commaodity Exchange of India Ltd. of Mumbai, India — a major financial center on the Asian
sub-continent — signed a five-year licensing agreement in June for the use of NYMEX energy futures settlement prices in trades for
crude oil, refined products and natural gas transacted on the Mumbai bourse.

NYMEYX, in conjunction with Expertica Ltd., introduced a physically delivered futures contract for Russian export blend crude oil
(REBCO) in 2006, to help bring price transparency to the market for this crude grade which accounts for a significant share of the
world petroleum trade, and to offer market participants a pricing

benchmark for sour, or high-sulfur, crude oil in the Atlantic basin
“ . . .
and other nearby market areas. Our business is really about taking and

managing risks - NYMEX is the
clearinghouse that enables us to do just that.”
Louis Dreyfus Highbridge Energy LLC

The Louis Dreyfus Group was founded in 1851 by Léopold

Louis-Dreyfus who traveled from town to town buying wheat

from local Alsacian farmers for resale in the nearby market

of Basel, Switzerland. Today, the company operates in 53 countries; its lines of business include the processing, trading and merchandis-
ing of agricultural and energy commodities and participation in ocean shipping, telecommunications and real estate.

Louis Dreyfus Highbridge Energy LLC is a leading global energy merchant active in the processing, trading, marketing and transporta-
tion of a wide range of energy products. It supports its merchant activities with a diversified processing, pipeline and storage asset base
operated to provide bundled commodity and logistics services to the energy industry. LDH Energy is a top 10 marketer of natural gas in
North America, has a leading merchant position in the global midstream natural gas liquids market and is also a top merchant of petro-
leum products (for example, heating oil, gasoline, diesel fuel) in North America. LDH Energy is a partnership between the Louis Dreyfus
Group and Highbridge Capital Management, an $18 billion hedge fund management company majority owned by JP Morgan.

William Louis-Dreyfus, chief executive officer and co-chairman of LDH Energy:

“We understand the critical importance of managing risk. Our company moves nearly 6 billion cubic feet of natural gas and 1 million
barrels in the petroleum and NGL markets each day, and NYMEX plays a central role in our risk mitigation strategies. The Louis Dreyfus
Group has been trading energy contracts on the NYMEX since the late 1980s and has weathered many volatile market environments.”

Glenn Dubin, co-chairman of LDH Energy and co-founder of Highbridge Capital Management:
“As an energy merchant, our business is really about taking and managing risks - NYMEX is the clearinghouse that enables LDH Energy
to do just that.”



(. _.

From left: Glenn Dubin,
co-chairman of Louis
Dreyfus Highbridge
Energy, and William
Louis-Dreyfus, LDH
Energy CEO and
co-chairman, in

Mr. Louis-Dreyfus’s
office in New York.
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In January of 2007, NYMEX announced its intention to purchase 19% of Optionable, Inc., a leading provider of natural gas and
other energy derivatives brokerage services. In addition to the acquisition, the transaction includes certain cooperative technology
initiatives and the issuance to NYMEX of a warrant which would permit it to increase its stake.

Most recently, in February 2007, NYMEX and the Montréal Exchange (MX), Canada’s financial derivatives exchange, announced
their intention to form a strategic alliance that will include NYMEX purchasing a 10% stake of MX and the creation of a joint venture
company that will serve the Canadian energy industry. The new company intends to provide trading and clearing of exchange-traded

and over-the-counter crude oil, natural gas and electricity products with a focus on the Canadian markets.

CORPORATE CITIZENSHIP NYMEX strives to be a model corporate citizen, and over the past several years the Exchange has been
recognized by a number of different organizations for its commitment to corporate responsibility. NYMEX plays a vibrant role in the
commercial, civic, and cultural life of New York. Since 1989, the primary philanthropic vehicle of the Exchange has been the NYMEX
Charitable Foundation (NCF), which supports cultural and social service programs in the downtown community, as well as the broader
metropolitan area. In 2006, the NCF distributed more than $3.2 million to approximately 300 charitable organizations that provide
disaster relief, general social services, assistance to the elderly, medical research, after-school programs, and summer camp opportu-
nities. Internally, NYMEX members and staff raised $1 million for the NCF during 2006 through various fundraising activities.

In December 2006, the NYMEX building was the first existing building in the City and State of New York to receive certification as
a “green building” by meeting standards for energy and environmental efficiency. It is estimated that this will result in savings of ap-

proximately $285,000 per year.

PRICE DISCOVERY AND MARKET TRANSPARENCY The market determines the prices, but the role of NYMEX is to make the prices
known by bringing together buyers and sellers. The daily settlement prices are then used globally by the marketplace, the media, and

even competitors in setting the prices of energy and metals products.

“NYMEX has continued to shape our
George E. Warren Corp. business through the introduction of

new products and services.”

George E. Warren Corp. was founded in Boston by

George E. Warren in 1908 as a coal and oil distributor

and for many years mined, produced, and distributed

coal throughout Pennsylvania and New England. By the

early 1970s, it had evolved into a petroleum trading com-

pany, and today operates from a network of terminal facilities where it blends and supplies heating oil and gasoline throughout the
eastern United States.

Tom Corr, president:

“The 1974 energy crisis presented the company with many challenges - there were no NYMEX energy contracts and oil trading was lim-
ited. By the early 1980s, the government was deregulating energy prices. The introduction of the petroleum futures contracts provided
companies like ours with a new source of liquidity and a pricing benchmark. The energy futures contracts enabled the company to enter
into cash market transactions and immediately hedge the price risk. The NYMEX contracts enabled our company to grow without taking
on additional pricing risks.

“It is vital to our business to have an efficient and effective means to hedge our transactions, which NYMEX provides. Virtually all of
our transactions are hedged using NYMEX contracts or are priced based on NYMEX contract prices. Over the last 25 years, NYMEX has
continued to shape our business through the introduction of new products and services.”



Thomas Corr, president
of George E. Warren
Corp., in the company’s
trading room at its
offices in Vero Beach,
Florida.
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STRONG FINANCIAL AND OPERATIONAL PERFORMANCE

NYMEX Holdings, Inc. reported record financial and operational performance for 2006. The significant initiatives management took to

develop the business, including expansion of electronic trading, contributed substantially to the record results:

¢ Record total operating revenue was $497.2 million compared to $334.1 million for 2005, an increase of 49%. Net income
was a record $154.8 million, versus $71.1 million a year ago, a gain of 118%. Diluted earnings per share increased to $1.90

from $0.97 in 2005, based on 81.5 million and 73.4 million common shares outstanding, respectively.

e Revenue from clearing and transaction fees increased 51% to $419.7 million from $277.6 million for 2005. Market data fees

were $63.6 million, versus $44.5 million in 2005, an increase of 43%.

« Total operating expenses, excluding direct transaction costs of $49.7 million, were $174.4 million for 2006, compared with
$178.1 million for 2005. This decrease was driven primarily by the closure of the London trading floor operations and a re-
duction in professional fees as the prior year included significant costs related to our international expansion initiatives. This
was offset in part by an increase in compensation expense which included $4.5 million of severance-related costs. Direct

transaction costs in 2006 were $49.7 million, compared to $29.2 million in 2005.

* Average daily volume was 1.2 million contracts for 2006, a 38% increase from 857,000 contracts in 2005. NYMEX electronic
volume averaged 194,000 contracts per day, an increase of 208% over 2005. NYMEX began migrating electronic trading
to CME Globex in June and the COMEX metals followed in December. From June, when trading commenced on CME Globex,
total electronic trading was 38.4 million contracts or 13% of total trading volume. Average daily volume on NYMEX ClearPort

clearing increased 101% in 2006 to 314,000 contracts.

“With electronic trading
now available side by side with
open outcry, we look forward to
a continued strong partnership.”

ScotiaMocatta

ScotiaMocatta’s roots as a precious metals trading and bank-

ing company date back to the founding of Mocatta, the world’s

earliest bullion broker, in 1671. Mocatta became the exclusive

gold and silver broker to the Bank of England in 1720. Now a

part of Scotiabank, one of North America’s preeminent finan-

cial institutions, ScotiaMocatta is the oldest member of the London Bullion Market and was the first non-British bank to chair the twice
daily gold fixing process. In addition, ScotiaMocatta has chaired the silver fixing since its inception in 1897.

Barry Wainstein, vice chairman, Scotia Capital; global head of foreign exchange and precious metals:

“Our relationship with the Exchange started on December 31, 1974, the day that the gold futures contract was launched. COMEX has
been an integral part of our development over the past three decades, helping fuel our growth, as well as that of the entire bullion mar-
ket, through the provision of efficient, liquid markets and price transparency.

“We are also privileged to be an authorized COMEX depository; ScotiaMocatta stores and moves millions of ounces of physical metal to
every corner of the world through our offices in London, Toronto, New York, Mexico, Hong Kong, Singapore, Shanghai, India, and Dubai
on a regular basis.

“COMEX is vital to our business by offering growing liquidity and the open interest that gives us the confidence to expand. With electronic
trading now available side by side with open outcry, ScotiaMocatta looks forward to a continued strong partnership in the years ahead.”



From left: Barry Wainstein, vice
chairman, Scotia Capital; global
head of foreign exchange and
precious metals, at a depository
in North America with Timothy P.
Dinneny, managing director

of ScotiaMocatta; and Robert
Mizrahi, managing director,
precious metals, ScotiaMocatta.
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* Traded and/or cleared volume totaled 294.8 million contracts, a 37% increase over the record 215.2 million contracts traded
in 2005. Volume in energy and related contracts that were transacted off-exchange and submitted for clearing through the

NYMEX ClearPort electronic platform increased by 102% to 79.6 million contracts.

* Exchange-wide open interest totaled 19.6 million contracts at year-end, compared to 12.4 million contracts a year ago, an
increase of 57%. Energy futures and options trading and clearing activity were driven by robust demand, political and military
events in key oil producing areas, and tremendous growth in China and India. Trading volume in the benchmark physically de-
livered energy contracts was strong. Light sweet crude oil futures trading increased by 21% over the record volume of 2005,

heating oil futures volume was up 6% over the previous year’s record, natural gas futures volume increased 20%.

* Total gasoline futures volume was off 5% from last year’s record, although the futures market transitioned from the New York
Harbor unleaded gasoline contract to the New York-delivered reformulated blendstock for oxygen blending (RBOB) contract.
The RBOB contract is based on a gasoline formulation that is blended with ethanol, and the switch reflects changes in the

underlying physical markets.

* Volume in the core physically delivered energy futures contracts grew 16% overall and open outcry energy options volume was

up 26%.

* The volume of the physically delivered metals futures contracts declined 2% from the previous year’s record level although
metals options volume was 45% higher than a year ago. Palladium futures trading volume increased 21% over the prior year’'s

record, and gold futures trading volume grew 1% over the record set in 2005.

In July 2007, NYMEX will mark its 10th anniversary in its global headquarters, the custom-built trading facility located just a short
walk from where it first opened its doors in 1872.

The scope of today’s marketplace, and the speed with which transactions are completed by buyers and sellers from almost any-
where in the world was unimaginable just a few years ago. While NYMEX has transformed from a purely local marketplace to a major
global financial institution, the concepts on which it was established remain at the heart of its mission: providing a trading forum for
the fair conduct of business, fostering liquidity and market transparency.

The successes of 2006 were an affirmation of the confidence held by the wide universe of market participants in the integrity of

the standards and the financial strength of the New York Mercantile Exchange.

2006 Board of Directors

1. Richard Schaeffer, Chairman* 8. Stephen Ardizzone
2. James E. Newsome, President and CEO* 9. Melvyn J. Falis

3. Robert Halper, Vice Chairman* 10. A. George Gero

4. William Ford, CEO, General Atlantic* 11. Harvey Gralla

5. Frank Siciliano, Treasurer* 12. David Greenberg
6. Thomas Gordon* 13. Daniel Rappaport
7. Neil Citrone* 14. Robert Steele

15. Dennis Suskind

*Executive Committee
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New York Mercantile Exchange Clearing Members

Active Energy Traders, Inc. (N)

ADM Investor Services, Inc.

A.G. Edwards & Sons, Inc.

AIG Clearing Corp

Banc of America Securities LLC
Barclays Capital, Inc.

Bear Stearns Securities Corp.

BNP Paribas Commodity Futures, Inc.
BP Corporation North America, Inc. (N)
BUCC Trading Corp. (N) (I)

Calyon Financial, Inc.

Citigroup Global Markets Inc.

Credit Suisse Securities (USA) LLC
Deutsche Bank Securities Inc.

FC Stone, LLC

FIMAT USA, LLC

Fortis Clearing Americas LLC

Goldman, Sachs & Co.

HSBC Securities (USA) Inc.

J.P. Morgan Futures, Inc.

Jump Trading, LLC (C)

Lehman Brothers, Inc.

Man Financial Inc.

MBF Clearing Corp.

Merrill Lynch, Pierce, Fenner & Smith, Inc.
Mitsui Bussan Commodities (USA) Inc. (C)
Mizuho Securities USA Inc. (N)

Morgan Stanley & Co., Inc.

NIC Holding Corp. (N)

Phibro LLC

Prudential Bache Commodities, LLC

Rand Financial Services, Inc

The executive staff on the NYMEX
Division trading floor — back row from
left: Richard Schaeffer, Christopher
Bowen, Thomas LaSala, Richard
Kerschner, Robert Levin, and lan Wall

Front row from left:

James E. Newsome, Samuel Gaer,
Kenneth Shifrin, Sean Keating,
Madeline Boyd, and Joseph Raia

RBC Capital Markets Corporation
R.J. O'Brien & Associates, Inc.
Rosenthal Collins Group LLC
SMW Trading Company, Inc.
Sterling Commodities Corp.

Term Commodities, Inc. (N)

The Bank Of Nova Scotia (C)
Triland USA, Inc

UBS Securites, LLC

Warren Corporation, George E. (N)
(C) COMEX Division only

() Inactive
(N) NYMEX Division only
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COMEX Division Non-Clearing Member Firms

AIG International, Inc.

Aliston Trading L.L.C.

Asarco, Incorporated

Bank of America N.A.

Barclays Bank Plc.

BASF Catalysts LLC

Bear Sterns Forex Inc.

Birch Brokerage Company, Inc.
Bowery Capital, L.L.C.*
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C&C Trading Corp.

Calyon

Calyon Financial, SNC
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AIG International, Inc.

Bank of America, N.A.

Barclays Bank Plc.

BASF Catalysts LLC

Bluefin Energy, L.L.C.

Britannic Trading Ltd.

Calyon

Canadian Imperial Bank of Commerce

Chevron, U.S.A,, Inc.

CHS, Inc.

CitiGroup Derivatives Markets, Inc.

Constellation Energy Commodities
Group Inc.

Coral Structuring, L.L.C.

CTC Energy, LLC
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DRW Commodities, L.L.C.

Dynegy Marketing and Trade
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Fortis Energy Marketing and Trading G.P.
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Glencore Commodities, Ltd.

Global Companies, LLC

HPR Commodities, LLC

JAM Capital Corporation

J. Aron & Company
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Madison Tyler Trading LLC

Man Group Finance, Inc.

Marathon Petroleum, LLC

Merrill Lynch Commodities, Inc.

MIECO, Inc. (I)

Morgan Stanley Capital Group Inc.

Neste Oil Oyj

From left: Michael Devaney, chairman,
COMEX Governors Committee, and
John Hanemann, vice chairman,
COMEX Governors Committee in the
lobby of the NYMEX headquarters.

UBS AG

William J. O’Reilly, Inc.
Wolverine Trading, LLC
York Commodities, Inc.

*QOptions Member Firm

ONEOK Energy Services Company
Pioneer Futures, Inc.

Plains Marketing L.P.

Reliant Energy Services, Inc.
Ronin Capital, L.L.C.

Royal Bank of Canada

Sempra Energy Trading Corp.
Shell Trading (US) Company
Sunoco, Inc.

Susquehana Energy Products LLC
Tewksbury Investment Fund, Ltd.
TOTSA Total Oil Trading S.A.

UBS AG

Umicore AG & Co. KG (I)

Valero Marketing & Supply Co.
Vitol Capital Management, Ltd.
Vitol Inc.
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Forward-Looking Information — Safe Harbor Statement

This Annual Report on Form 10-K may contain forward-looking statements within the meaning of the
Private Securities Litigation Reform Act, with respect to the future performance, operating results, strategy, and
other future events of NYMEX Holdings, Inc. (“NYMEX Holdings”) and its subsidiaries (NYMEX Holdings and
its subsidiaries are collectively referred to as the “Company”). Such statements generally include words such as
could, can, anticipate, believe, expect, seek, pursue, proposed, potential and similar words and terms, in
connection with any discussion of future results. Forward-looking statements involve a number of assumptions,
risks, and uncertainties, any of which may cause actual results to differ materially from the anticipated,
estimated, or projected results referenced in the forward-looking statements. In particular, the forward-looking
statements of the Company are subject to the following risks and uncertainties: the success and timing of new
futures contracts and products; changes in political, economic, or industry conditions; the unfavorable resolution
of material legal proceedings; the impact and timing of technological changes and the adequacy of intellectual
property protection; the impact of legislative and regulatory actions, including without limitation, actions by the
Commodity Futures Trading Commission; and terrorist activities, international hostilities or natural disasters,
which may affect the general economy as well as oil and other commodity markets. The Company assumes no
obligation to update or supplement its forward-looking statements.

Registered Trademarks

NYMEX®, COMEX®, NYMEX ACCESS® and NYMEX ClearPort® are registered trademarks of, and
NYMEX iPort™, NYMEX miNY™, NYMEX Europe™ and the Company logo are trademarks of, the Company.
Clearing 21@ is a registered trademark jointly owned by the Company and Chicago Mercantile Exchange Inc.
(“CME”). CME®, Globex® and CME Globex® are registered trademarks of CME. Other trademarks and trade
names used herein are the property of their respective owners.

Code of Ethics

The Company has adopted a code of ethics for its principal executive officers and senior financial officers.
A copy of the Company’s code of ethics is incorporated herein by reference and is also available on the
Company’s website at www.nymex.com. The Company intends to post on its website material changes to, or
waivers from, its code of ethics, if any, within two days of any such event. As of March 2, 2007, there were no
such changes or waivers.

ii



PART I

ITEM 1. BUSINESS
History

NYMEX Holdings, Inc. (“NYMEX Holdings”) was incorporated in 2000 as a stock corporation in
Delaware, and is the successor to the New York Mercantile Exchange. The two principal operating subsidiaries
of NYMEX Holdings are New York Mercantile Exchange, Inc. (“NYMEX Exchange” or “NYMEX Division”)
and Commodity Exchange, Inc. (“COMEX” or “COMEX Division”), which is a wholly-owned subsidiary of
NYMEX Exchange. Where appropriate, each division will be discussed separately, and collectively will be
referred to as the “Exchange.” NYMEX Holdings together with its subsidiaries is referred to as the “Company.”

The Company was founded in 1872 as the Butter and Cheese Exchange of New York to provide an
organized forum for the trading of dairy products. Within a few years, the egg trade became an important part of
the business and the name of the exchange was changed to the Butter, Cheese and Egg Exchange of the City of
New York. In order to attract traders of groceries, dried fruits, canned goods and poultry, the name was changed
to New York Mercantile Exchange in 1882.

The Company introduced heating oil contract, which has been one of the world’s most successful energy
futures contracts since its inception, in 1978. Between 1981 and 1996, contracts followed for gasoline, crude oil,
natural gas, propane, and electricity. The Company’s platinum futures contract is the world’s longest
continuously traded precious metals futures contract and was the first industrial commodity traded on the
NYMEX Division. It is considered one of the world’s most valuable industrial metals. In 1968, the Company
launched the Palladium futures contract, the only domestic exchange-traded instrument for that metal.

In 1994, the Company acquired COMEX, which was founded in 1933 from the combination of four futures
markets: the National Metal Exchange; the Rubber Exchange of New York; the National Raw Silk Exchange;
and the New York Hide Exchange. COMEX initially traded six commodities: copper; hides; rubber; silk; silver;
and tin. Upon the acquisition of COMEX, the Company enhanced its status as the world’s largest physical
commodity futures exchange.

In November 2000, as a result of a merger and demutualization, the New York Mercantile Exchange
converted from a New York not-for-profit membership association into a Delaware for-profit nonstock
corporation and became a subsidiary of NYMEX Holdings, a Delaware for-profit stock corporation. As a result
of the transaction, each NYMEX Division membership was converted into one Class A membership in NYMEX
Exchange and one share of common stock of NYMEX Holdings. The book value of the assets and liabilities of
New York Mercantile Exchange carried over to the NYMEX Division.

In March 2006, the stockholders of the Company approved a stock purchase agreement (the “GA
Agreement”) with General Atlantic Partners 82, L.P., GapStar, LLC, GAP Coinvestments III, LLC, GAP
Coinvestments IV, LLC, GAP Coinvestments CDA, L.P. and GAPCO GmbH & Co. KG (collectively “General
Atlantic”) whereby General Atlantic acquired a 10% equity interest in NYMEX Holdings.

In November 2006, the Company completed its initial public offering and shares of its common stock began
trading on the New York Stock Exchange under the symbol “NMX”.

Additionally, in November 2006, the Company and COMEX closed a transaction, which among other
things, expands the ability of the Company to provide COMEX electronic trading privileges to third parties, as
well as to list all COMEX contracts for side-by-side trading.

Overview

Since its founding 135 years ago, the Company has evolved into a major provider of financial services to the
energy and metals industries. A core component of the business is the revenue derived from the Company’s
trading facilities and from providing clearing and settlement services through the Company’s clearinghouse to a
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wide range of participants in these industries. A significant amount of revenue is also derived from the sale of
market data. On NYMEX Exchange, customers primarily trade energy futures and options contracts, including
contracts for crude oil, natural gas, heating oil and gasoline. On COMEX, customers trade metals futures and
options contracts, including contracts for gold, silver, copper and aluminum. In addition, the Company presently
offers soft commodities futures contracts for coffee, sugar, cocoa, cotton and orange juice.

The Company provides facilities to buy, sell and clear energy, precious and base metals, and soft
commodities for future delivery under rules intended to protect the interests of market participants. The Company
does not own commaodities, trade for its own account, or otherwise engage in market activities. The Company
provides the physical facilities necessary to conduct an open outcry auction market, side-by-side and overnight
electronic trading, systems for the matching and clearing of trades executed on the Exchange, and systems for the
clearing of certain bilateral trades executed off-exchange. The Company’s markets provide an effective and
transparent forum for participants to hedge or trade based upon the value of energy and metals. This environment
facilitates price discovery, which in turn enhances trading liquidity. The Company believes that market
participants choose to trade on centralized markets such as the Exchange because of the liquidity those markets
help to provide and because those markets perform an important price discovery function. Exchange customers
are involved in the production, consumption or trading of energy and metals products and include corporations,
financial institutions, institutional investors, hedge funds, governments and professional traders. The liquidity
that the Exchange and other centralized markets offer is achieved in large part because the traded contracts have
standardized terms and the Company’s wholly-owned clearinghouse mitigates counterparty performance risk.
Transactions executed on the Exchange mitigate the risk of counter-party default because the Company’s wholly-
owned clearinghouse acts as the counter-party to every trade, along with certain bilateral trades executed
off-exchange, guaranteeing the financial performance of every contract transacted. To manage the risk of
financial nonperformance, the Company requires members to post margin. Trading on the Exchange is regulated
by the Commodity Futures Trading Commission (“CFTC”), which, in conjunction with the Company’s
clearinghouse, helps to ensure the integrity of its markets.

Measured by 2006 contract volume, the Company is the largest physical commodity-based futures exchange
and clearinghouse in the world and the third-largest futures exchange in the United States. In 2006,
approximately 64% of all globally listed energy futures and options contracts were traded on the Exchange,
making it the world’s largest exchange for the trading of energy futures and options contracts. Approximately
98.1 million contracts of the Exchange’s light sweet crude oil futures and options products traded and cleared in
2006, making light sweet crude oil the largest and most liquid global benchmark for energy futures and options.
Although certain other exchanges offer metals contracts of smaller sizes, in 2006, the Company was also the
largest exchange in the world for the trading and clearing of precious metals based on product volume, as
calculated by aggregating contracts of smaller sizes into contracts of comparable sizes to those traded on the
Exchange, with approximately 32.1 million contracts traded and cleared. The Exchange’s gold futures contract is
the most liquid precious metal futures contract in the world with approximately 21.1 million contracts traded and
cleared in 2006 based on product volume, as calculated by aggregating contracts of smaller sizes into contracts of
comparable sizes to those traded on the Exchange. In 2006, the Company was also the largest exchange in North
America for the trading of platinum group metals contracts. In 2006, COMEX was the largest marketplace for
gold and silver futures and options contracts, and the largest exchange in North America for futures and options
contracts for copper and aluminum.

Strategy

Increased market acceptance and awareness of derivatives, increased price volatility in key commodities,
technology advances and reduced regulatory barriers offer significant opportunities for expanding derivative
markets. The Company believes that it can take advantage of these trends and build upon its competitive
strengths by implementing the following strategies:

Expand the Company’s distribution. The Company intends to continue to grow its core businesses of energy
and metals futures and options by increasing the ease with which customers can access its markets. For instance,
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from June through December 2006, the Company successfully migrated its energy and metals product slate for
side-by-side electronic trading onto CME Globex electronic trading platform, pursuant to a technology services
agreement the Company entered into with Chicago Mercantile Exchange Inc. (“CME”). This arrangement
expands the Company’s customer base and allows for its products to be available for trading virtually 24 hours a
day and five days per week. In addition to the Company’s liquidity providers, a specified number of CME market
makers have been designated by CME to build electronic liquidity at the Company’s member rates. This program
will last until July 1, 2010. The Company believes that this will provide opportunities for increased trading by a
broader array of customers. The Company has also increased and intends to continue to enhance its marketing
efforts in order to broaden understanding of the benefits of its products to potential customers. Many of the
changes the Company has instituted are intended to help grow its customer base in Europe and Asia. For
instance, CME Globex electronic trading platform is widely used in Asia. Additionally, the Company’s products
continue to be distributed in a growing number of countries. Specifically, the Company has received permission
(or confirmation that approval was not necessary) from foreign regulators in over 30 countries/jurisdictions to
offer its products for electronic trading through CME Globex electronic trading platform. The Company
continues to seek additional foreign regulatory approval to expand its product distribution.

Develop new products. The Company intends to continue to expand the range of products it offers, both by
commodity type and structure. During 2006, the Company introduced six soft commodity futures contracts for
coffee, sugar, cocoa, cotton and orange juice. Over the past five years, the Company has increased the number of
products it offers from 27 to 321. The Company has expanded its energy products to include commodities such
as additional blends of crude oil and refined products, new delivery points in natural gas and electricity, sulfur
dioxide and nitrous oxide emissions, coal, freight and storage of gas and oil. At the same time, the types of
derivatives the Company offers have expanded to include basis swaps, swing swaps, daily contracts and strips of
dailies and economic indices. The Company has also increased the number of products available for
off-exchange clearing on the NYMEX ClearPort® Clearing system, adding 174 new products since 2005 for a
total of 281. The Company will shortly be launching a weather-related property damage risk contract covering
natural perils across the U.S. The Company’s research department plans to continue to work with existing and
potential customers to develop new futures and options products that provide an array of relevant risk
management tools for the energy and metals sectors.

Expand the Company’s service offerings, such as market data and off-exchange clearing. The Company
believes there are significant opportunities to expand its service offerings and further diversify its revenues
streams. The Company intends to focus on increasing the use of the market data it collects from the products
traded on the Exchange. In addition to incorporating this data into the design of new products, the Company
plans to provide enhanced services to its customers who utilize this data. The Company believes this business is
highly scalable, with limited incremental costs.

An important revenue source for the Company is its market data products and information offerings. The
Company intends to further develop its market data offerings by integrating proprietary information generated by
the Exchange into new market data products designed to meet the needs of a greater number of customers.
Sophisticated quantitative approaches to risk management as well as customer time sensitivity has created new
needs, uses and demands for trading related data and analytics. The Company intends to create new value-added
services to complement its market data products, including databases, analytical tools and other services to assist
end-users. The Company also intends to expand its market data distribution by expanding into alternative
markets offered by other exchanges.

The Company will also continue to seek opportunities to leverage the strength and reputation of its
clearinghouse, by increasing its use for the clearing of off-exchange bilateral trades and for third-party clearing
opportunities.

Enhance the Company’s technology platform. The Company intends to continue to invest in and improve
the technology that supports clearing, market information, its trading floor and business in general, in order to
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increase its operational flexibility and enable it to stay abreast of the needs of its customers. The Company will
work with CME to ensure that CME Globex electronic trading platform continues to serve the electronic trading
requirements of its customers.

Opportunistically pursue strategic alliances and acquisitions. The Company plans to opportunistically
pursue acquisitions, partnerships and joint ventures that will allow it to expand its range of products and services,
enter new markets, expand the access to its markets distribution of its products, enhance its operational
capabilities and expand its brand and use of its prices. The Company has formed joint ventures for the express
purpose of establishing products in the energy sector which may serve as additional benchmarks for energy
products used on an international scale. In June 2005, the Company entered into an agreement with Tatweer
Dubai LLC, a subsidiary of Dubai Holding L.L..C., to develop the Dubai Mercantile Exchange Limited, one of
the first exchanges in the Middle East which will, when opened, trade energy futures. It is anticipated that the
DME will open in the second quarter of 2007. One of the first products to be listed will be the Oman Sour Crude
Oil futures contract. In addition, the Company has entered into a joint venture with Expertica Limited for the
purpose of creating a contract based on Russian Urals based crude oil products. Beginning October 22, 2006 for
trade date October 23, 2006, the Company’s Russian Export Blend Crude Oil (“REBCO”) futures contract was
listed on CME Globex electronic trading platform. In addition, the Company has an arrangement with the Tokyo
Commodity Exchange (“TOCOM”) which is formed for the purpose of attracting TOCOM members and other
customers in Japan to its markets. Moreover, the Company has arrangements with the MultiCommodity
Exchange of India and the Mexican Derivative Exchange to license certain of its benchmark prices for use in
local-currency based products which the Company believes will create further opportunities to expand the
NYMEX brand and increase global awareness of its products. In addition, the Company has established
relationships with a number of different exchanges and entities which may create opportunities for market and
product development in the future, such as letters of intent with Interconnexion Electrica, S.A. of Colombia, the
Budapest Commodity Exchange, the Shanghai Futures Exchange, the Taiwan Futures Exchange and the Central
Japan Commodity Exchange. On January 22, 2007, the Company announced its intent to purchase a 19 percent
stake in Optionable, Inc., a leading provider of natural gas and other energy derivatives brokerage services. On
February 14, 2007, the Company announced its intention to form a strategic alliance with the Montréal Exchange
(“MX?) that includes the Company’s purchasing a 10% stake of MX and the creation of a joint venture company
that will serve the Canadian energy industry. The proposed joint venture between the Company and MX will
create a new Canadian corporation, headquartered in Calgary, Alberta, whose purpose is to provide trading and
clearing of exchange-traded and over-the-counter crude oil, natural gas, and electricity products with a focus on
the Canadian markets.

Attract new market participants. In recent years, the Company’s participant base has expanded and
diversified due to the emergence of new participants in the energy commodities markets. These new participants
range from producers and consumers of commodities to financial services companies, such as investment banks,
asset managers, hedge funds and proprietary trading firms that are increasingly pursuing hedging, trading and
risk management strategies within the energy sector. Many of these participants have been attracted to the energy
markets in part due to the availability of electronic trading. The Company intends to continue to expand its
participant base by targeting these and other new market participants and by offering electronic trade execution
and processing capabilities that meet the risk management requirements of a broad range of market participants.

The Company has received a credit rating from Standard & Poor’s Ratings Services which resulted in a
long-term AA+/short-term A-1+ counterparty credit rating.

Principal Products
NYMEX Division

NYMEX Exchange is the leading commodity exchange for trading energy futures and options contracts,
including contracts for crude oil, natural gas, heating oil, gasoline, propane, and electricity, and is a leading
exchange for trading platinum group metals contracts, including platinum futures and options contracts and
palladium futures contracts.



COMEX Division

The COMEX Division is a leading commodity exchange for futures and options trading of precious metals
including gold and silver, as well as base metals including copper and aluminum contracts.

NYMEX ClearPort® Clearing

NYMEX ClearPort® Clearing, which launched in 2002, provides for the clearing, through the Company’s
clearinghouse, of trades in over-the-counter derivatives executed off-exchange that are converted into positions
in listed Exchange futures and options. Since inception, the Exchange has increased the number of products
offered to 281.

The Company is constantly seeking ways to provide additional products and innovative risk management
tools to the marketplace and to expand its franchise in the energy and metals marketplace.

Product Distribution

The Company provides the physical facilities necessary to conduct an open outcry auction market,
side-by-side and overnight electronic trading, systems for the matching and clearing of trades executed on the
Exchange and systems for the clearing of certain bilateral trades executed off-exchange.

Open outcry trading

Open outcry trading takes place at the Company’s facility located at One North End Avenue, New York,
New York. Trading is conducted on trading floors, one for each division of the Exchange. Open outcry trading
represented approximately 56% of total futures and options contract volume executed and/or cleared on the
Exchange in 2006.

Electronic trading and clearing

The Company provides innovative, advanced trading systems and facilities to serve its customers
efficiently. In order to support its expanding international business and product base, the Company entered into a
technology services agreement with CME which enables it to list its products for trading on CME Globex
electronic trading platform virtually 24 hours a day and five days per week. On June 9, 2006, the Company
closed the open outcry trading floor operations of the futures exchange in London, England and migrated the
trading of its European products to CME Globex electronic trading platform for trade date June 12, 2006.

In 2002, the Company developed a trade clearing service, NYMEX ClearPort® Clearing, based upon
submission to the Exchange’s website of transactions executed off-exchange for clearing on the exchange.
Specifically, NYMEX ClearPort® Clearing is the mechanism by which individually negotiated off-exchange
trades are submitted to the Exchange clearinghouse for clearing. This includes clearing for the products that are
part of the clearing of off-exchange trades initiative launched in May 2002 as well as the interface used to submit
EFP and EFS transactions for energy futures traded as part of NYMEX ClearPort® Trading. NYMEX ClearPort®
Clearing achieved a record clearing volume level during 2006 of approximately 79.6 million contracts, increasing
from 39.3 million contracts cleared in 2005, and from 15.6 million contracts cleared in 2004.

In January 2003, the Company launched an electronic trading system, NYMEX ClearPort® Trading.
NYMEX ClearPort® Trading provides a trade execution system for certain energy futures products which are
based on commonly-traded over-the-counter instruments. Following the migration of the Company’s products to
CME Globex electronic trading platform, NYMEX ClearPort® Trading will continue to be utilized for certain
other of the Company’s futures products until their migration to CME Globex electronic trading platform upon
the achievement of certain trading volumes.



Alliances

Tatweer Dubai LLC: In June 2005, the Company and Tatweer Dubai LLC, a subsidiary of Dubai Holding
L.L.C., entered into a joint venture to develop the Middle East’s first energy futures exchange. As part of this
venture, DME Holdings Limited (“DME Holdings”), which is jointly owned by the Company and Tatweer Dubai
LLC, was incorporated as a limited company under the laws of Bermuda. DME Holdings is the sole owner of
DME, a limited liability company formed under the laws of the Dubai International Financial Centre (“DIFC”), a
financial free zone designed to promote financial services within the United Arab Emirates. It is expected that the
DME will commence trading in the second quarter of 2007 and initially will offer for trading the Oman Sour
Crude Oil futures contract. The DME is regulated by the Dubai Financial Services Authority, a regulatory body
modeled after the United Kingdom’s Financial Services Authority (“FSA”) and established within the DIFC.

During 2005, the Company entered into various memoranda of understanding for the purposes of
developing various areas of cooperation, including business opportunities, with, among others, Interconnexion
Electrica, S.A. of Colombia, the Budapest Commodity Exchange and the Mexican Derivatives Exchange. The
Company had previously entered into memoranda of understanding with the Shanghai Futures Exchange, the
Taiwan Futures Exchange and the Central Japan Commodity Exchange. In addition, the Company also entered
into a licensing agreement with Multi Commodity Exchange of India Ltd.

In April 2006, the Company entered into a technology services agreement with CME to trade its products on
CME Globex electronic trading platform. Listing its energy contracts on the CME Globex platform enables the
Company to dramatically increase its product distribution. This arrangement expands the Company’s customer
base and allows for its products to be available for trading virtually 24 hours a day and five days per week. The
Company clears and settles all trading of its contracts conducted via CME Globex electronic trading platform
through the Company’s clearinghouse.

During 2006, the Company entered into a joint venture with Expertica Limited for the purpose of creating a
contract based on Russian Urals based crude oil products. Beginning October 22, 2006 for trade date October 23,
2006, the Company’s Russian Export Blend Crude Oil (“REBCO”) futures contract was listed on CME Globex
electronic trading platform.

Clearinghouse Function

The Exchange serves a clearinghouse function, standing as a financial intermediary on every futures and
options transaction cleared. Through its clearinghouse, the Company maintains a system of guarantees for
performance of obligations owed to buyers and sellers. This system of guarantees is supported by several
mechanisms including margin deposits, guaranty funds posted by clearing members with the Company’s
clearinghouse and default insurance. The amount of margin deposits on hand will fluctuate over time as a result
of, among other things, the extent of open positions held at any point in time by market participants in NYMEX
Division and COMEX Division contracts and the margin rates then in effect for such contracts. The Company is
required, under the Commodity Exchange Act, to maintain separate accounts for cash and securities that are
deposited by clearing members at banks, approved by the Company, as margin for house and customer accounts.
These clearing deposits are used by members to meet their obligations to the Company for margin requirements
on open futures and options positions, as well as delivery obligations.

The Company’s clearinghouse provides the operational infrastructure to allow position matching, reporting
and margining for each NYMEX Division and COMEX Division contract. This structure permits parties to trade
with one another without individual credit determinations or counterparty credit risk. Further, it allows for the
daily flow of marked-to-market variation margin payments and allows the Company to look to the financial
strength of its clearing members. Specifically, the clearinghouse ensures that trading is conducted in an orderly
manner by matching and recording trades, collecting and maintaining margins, allocating margins according to the
positions of the clearing members, matching open short with open long positions for delivery, allocating delivery
notices, and generating trading and delivery statistics. The clearinghouse acts as a fiscal transfer agent, transferring
money at a minimum of two times per day from the margin funds of traders whose market positions have
increased in value — all via the Company’s clearing members.
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As a safeguard to ensure proper settlement of contracts, each clearing member is required to maintain a
security deposit, in the form of cash or U.S. Treasury securities with a maturity of ten years or less or money
market mutual funds, of a minimum of $2 million in the Guaranty Fund. The Guaranty Fund contained
approximately $242.1 million in cash, U.S. Treasury securities and money market mutual funds as of
December 31, 2006. The Guaranty Fund is controlled by the Company and may be used to cover the financial
defaults of a clearing member on either or both divisions. These amounts on deposit in the Guaranty Fund,
however, are not the property of the Company and are not available to pay debt service. Interest earned on
security deposits, in the form of U.S. Treasury securities and money market mutual funds, is the property of the
clearing member firm that deposited such security while interest earned on security deposits in the form of cash
is the property of the Company. The Company also maintains a $115 million default insurance policy to protect
the Company and clearing members in the event that a default in excess of $200 million occurs. The Company
pays the insurance premiums on the default insurance policy. Additionally, the Company intends to enter into a
revolving credit agreement. This agreement will provide a line of credit which could be drawn upon in the event
of a clearing member default. Such an arrangement will provide the Company with same-day funds to settle such
clearing member default, while providing enough time for an efficient distribution from the Guaranty Fund.
Proceeds from the sale of Guaranty Fund securities would be used to repay borrowings under the line of credit.

During the first quarter of 2004, the Company established additional retail customer protections supported
by a commitment of at least $10 million available at all times to promptly reimburse retail customers in the event
of a clearing member default as a result of a default by another customer where margin funds from the retail
customer’s account are used to address the default. Retail customers are defined as those that do not otherwise
qualify as “eligible contract participants” under the requirements of the Commodity Exchange Act, and are not
floor traders or floor brokers on the Exchange or family members of an Exchange floor trader or floor broker
who maintains an account at the same clearing firm.

The Exchange, as a self-regulatory organization, has instituted detailed risk-management policies and
procedures to guard against default risk with respect to contracts traded and cleared on the Exchange. In order to
manage the risk of financial non-performance, the Exchange (i) has established that clearing members maintain
at least $5 million in minimum working capital; (ii) limits the number of net open contracts that can be held by
any clearing member, based upon that clearing member’s capital; (iii) requires clearing members to post original
margin collateral for all open positions, and to collect original margin from their customers; (iv) pays and
collects variation margin on a marked-to-market basis at least twice daily; (v) requires clearing members to
collect variation margin from their customers; (vi) requires deposits to the Guaranty Fund from clearing members
which would be available to cover financial non-performance; and (vii) has broad assessment authority to recoup
financial losses. The Exchange also maintains extensive surveillance and compliance operations and procedures
to monitor and enforce compliance with rules pertaining to the trading, position sizes, delivery obligations and
financial condition of members. In addition, NYMEX Division clearing members, as all NYMEX Division
member firms, are each currently required to pledge two Class A memberships, or “seats,” at the NYMEX
Exchange and 180,000 shares of NYMEX Holdings common stock. The Company is currently proposing that the
number of shares of NYMEX Holdings common stock required to be pledged by each NYMEX Division clearing
and non-clearing member firm be reduced to 150,000 shares of NYMEX Holdings common stock. This proposal
would become effective one day after self-certification to the CFTC on any date after March 9, 2007 if no
petition representing 10% of owners of NYMEX Division Class A memberships requesting a special meeting on
this matter is submitted to the Company prior to such date. The COMEX Division clearing member firms, as all
COMEX Division member firms, must each pledge two COMEX Division memberships.

As part of the Exchange’s powers and procedures designed to backstop contract obligations in the event of a
default, the Exchange may levy assessments on any of its clearing members if there are insufficient funds
available to cover a deficit. The maximum assessment on each clearing member firm is the lesser of $30 million
or 40% of such clearing member firm’s modified regulatory capital as reported periodically to the Exchange.

Despite the Company’s authority to levy assessments or impose fees, there can be no assurance that the
relevant members will have the financial resources available to pay, or will not choose to be expelled from
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membership rather than pay, any dues, fees or assessments. The Company believes that assessment liabilities of a
member arising prior to expulsion are contractual in nature and, accordingly, survive expulsion. In addition, the
Company would have recourse to such member and the proceeds from its sale of such member’s collateral would
apply towards any outstanding obligations to the Exchange of such member.

Moreover, despite the risk mitigation techniques adopted by, and the other powers and procedures
implemented by the Company, which are designed to, among other things, minimize the potential risks
associated with the occurrence of contract defaults on the Exchange, there can be no assurance that these powers
and procedures will prevent contract defaults or will otherwise function to preserve the liquidity of the Exchange.

The Company conducts clearing through the Clearing 21® system. This system, a highly flexible clearing
system, developed jointly with the CME, was rolled out in 1999. The Clearing 21® system was upgraded in the
fall of 2001 to permit clearing member access via the internet, as well as to accommodate an enhanced product
base, including the clearing of off-exchange contracts. The system enables the Company to perform functions
relating to banking, settlement, asset management, delivery management, position management and margins.

The Company has an excellent risk management track record. NYMEX Division has never experienced an
incident of a clearing member default, nor has there been a default on COMEX Division since it was acquired by
the Company in 1994. The Company’s clearing function enables it to guarantee the financial performance of all
contracts traded and/or cleared on NYMEX Division or COMEX Division.

Market Data

The Company provides proprietary real-time and delayed market data information to subscribers relating to
prices of futures and options contracts traded and cleared on the Exchange. Market data provides information
about bids, offers, trades and trade size to companies and organizations that use the Company’s markets. This
information plays a vital role in the trading activity of the Company’s products as well as the trading activity in
related cash and derivatives markets. Market data is distributed through dedicated networks to approximately 140
global market data vendors. These vendors consolidate the Company’s market data with that from other
exchanges, other third-party data providers and news services, and then re-sell the consolidated data. During
2005, the Company launched new products that provide real-time market data, news and advanced analytics to
desktops and mobile devices. The Company intends to grow this segment of its market data business by
enhancing its current market data and information product offerings, developing new products and services, and
marketing programs to increase the use of its market data.

As of December 31, 2006, the Company’s market data was displayed on approximately 130,000 devices.
Revenues from market data comprised 12.8%, 13.3%, and 13.7% of the Company’s consolidated operating
revenues for the years ended December 31, 2006, 2005, and 2004, respectively. On January 1, 2007, the
Company implemented a new fee structure that it anticipates will generate an increase in market data revenue.

Competitive Environment

The Company encounters competition in all aspects of its business and competes directly with other
exchanges, both domestic and foreign, and OTC entities, some having substantially greater capital and resources
and offering a wider range of products and services and with certain foreign or OTC entities operating under a
different and possibly less stringent regulatory regime. More specifically, energy and metals derivatives trading
generally occurs in global markets that are comprised of trading on regulated exchanges, on unregulated or
exempt exchange-type markets, and in traditional bilateral OTC markets. The Company believes that its principal
strengths include the integrity of its marketplace, the relative prices of services and products it offers, its
substantial liquidity base, its worldwide brand recognition and the quality of its clearing and execution
technology and services.

The Company faces the threat of competition from, among other things, the activities of domestic, foreign
and emerging exchanges or unregulated exchange-equivalents in the United States. Exchanges designated as

8



“contract markets” or “derivatives transaction execution facilities” pursuant to the Commodity Futures
Modernization Act of 2000 (“CFMA”) can compete with the Company in offering market trading of futures and
options contracts in either or both of these regulatory tiers. For instance, in 2004, the Chicago Board of Trade
(“CBOT”) listed for trading an additional futures contract (to its metals product slate) in gold futures designed to
compete with the Exchange’s gold futures contract. The trading of this product does represent a source of
competition. In December 2006, the Company commenced the side-by-side electronic trading of COMEX metals
products, including the gold futures contract. Such trading has resulted in the recapture of some of the market
share previously lost to the CBOT. Moreover, the CFMA has created additional opportunities for new
competitors to provide trading facilities resulting in an expansion in the number of designated contract markets
since the implementation of the CFMA. According to the CFTC, eight new contract market designations have
been approved since the implementation of the CFMA although three of these designations subsequently were
deemed to be dormant by the CFTC. While no new designated contract markets directly compete with the
Company, these exchanges, as well as any other new entrant, could potentially compete with the Company’s
markets.

Moreover, the CFMA increased the ability of competitors to offer largely unregulated competing products
that are economically or otherwise financially-equivalent to futures contracts. For instance, the
IntercontinentalExchange Inc. (“ICE”), an electronic trading system for, among other things, various OTC energy
products, was created by several large merchant energy and energy companies and currently operates as an
“exempt commercial market” under the CFMA. ICE is engaged in the trading of several energy instruments
which are financially equivalent to those traded on the Exchange. More generally, OTC trading of contracts
similar to those traded or cleared on the Exchange, such as swaps, forward contracts and Exchange “look-alike”
contracts, in which parties directly negotiate the terms of their contracts, represents a significant source of
potential competition for the Exchange. OTC trading of such products could be a significant factor affecting the
Company’s trading volumes and operating revenues if market participants perceive OTC products and exchange-
traded futures and options as competing alternatives rather than as complementary risk management tools. In
addition to ICE, fifteen other entities have notified the CFTC that they will be operating pursuant to the
exemption applicable to exempt commercial markets.

The CFMA also expanded the ability of companies to engage in the business of clearing OTC instruments,
which previously was not expressly permitted by statute. One of the advantages of a regulated cleared OTC
instrument versus an uncleared OTC instrument, the Company believes, is that the existence of a clearinghouse
mitigates potential counterparty credit risk in the OTC markets. As such, to the extent that companies are able to
enter the business of the clearing of OTC instruments, this may represent a source of potential competition to the
Exchange and could be a significant factor affecting the Exchange’s trading volumes and operating revenues.
The NYMEX ClearPort® Clearing initiative represents the Exchange’s effort to enter into this type of business.
There are other companies, such as the Guaranty Clearing Corporation, a subsidiary of the Clearing Corporation
(formerly the Board of Trade Clearing Corporation), and EnergyClear, which commenced operations for the
clearing of OTC energy derivatives, although EnergyClear is now deemed to be dormant by the CFTC. The
London Clearing House (now known as LCH.Clearnet Limited) has also been registered as a Derivatives
Clearing Organization with the CFTC and has established a clearing arrangement in both the U.S. and the U.K.
with ICE. More recently, CME has also commenced preparations to provide OTC clearing services.

The CFTC’s authorization expired in 2005; however, reauthorization was not concluded in 2006 and will
continue through the 2007 legislative session. As part of that 2006 process, various concepts were mentioned as
possible areas in which legislation would be appropriate, including, among other things, severe restrictions on
daily price fluctuation limits and increased margins for certain energy futures contracts. While the Company is
unaware of any legislative proposal at the present time arising from the reauthorization that would materially
affect it, any such proposal may be introduced during this process. Additionally, as part of the Bush
administration’s proposed 2007 budget, a proposal was introduced to impose a transaction tax on futures traded
domestically. While many participants in the futures industry, including the Company, are vigorously opposing
this proposal, the Company cannot guarantee that such proposal will not be enacted, which may adversely impact
its ability to compete on an international level.



Volume on foreign futures and options exchanges is growing as the benefits of risk management through
futures and options trading become more appreciated throughout the world and risk management techniques are
adopted to meet the needs of local economies. This growing global awareness has not only aided the growth of
foreign exchanges but has, to a certain extent, also benefited the Exchange as non-U.S. enterprises become
Exchange members and customers of other Exchange members.

Volumes on the Exchange continue to grow, as do volumes on the markets of its competitors. Consequently,
under present competitive conditions, the Company presently believes that neither increasingly liquid foreign
markets nor other competitive factors have taken material volume away from the Exchange. In particular, in
2006, ICE Futures, the U.K.-based subsidiary of ICE, listed for trading three futures contracts based on the
Company’s light sweet crude oil, heating oil and gasoline futures contracts.

The Company objected to the CFTC in that ICE Futures is operating pursuant to CFTC staff no-action relief
which is intended to permit foreign futures and options to be made electronically available for trading by foreign
exchanges in the U.S. without requiring such foreign exchanges to register with the CFTC as a contract market.
The Company has raised concerns with the CFTC regarding the appropriateness of this relief for domestic-based
futures contracts. Following a request for comment and a public hearing held by the CFTC on June 27, 2006, the
Commission on October 31, 2006 issued a Statement of Policy (on boards of trade located outside the U.S. and
on no-action relief from the requirement to become a designated contract market or derivatives transaction
execution facility). In that Statement of Policy, the CFTC declined the opportunity to develop objective standards
for establishing a threshold test of U.S. location, opting instead to utilize a more flexible approach. The
Commission also essentially reaffirmed the scope of the existing staff no-action process. Under the regulatory
regime of the FSA, to which ICE Futures remains subject, there are no formal limits or restrictions on the size of
positions that may be held by market participants. In view of these and other differences in applicable regulatory
standards, ICE Futures may continue to present a source of competition to several of the Company’s benchmark
contracts and thus may have an adverse impact on the Company’s business.

In the past few years, there has been significant consolidation in the provision of clearing services. In 2003,
the CME and the CBOT announced a common clearing link whereby the CME would provide clearing and
settlement services for all CBOT products. This linkage became fully operational in January 2004. Additionally,
on October 17, 2006, CME announced that they had entered into a merger agreement with CBOT, pursuant to
which CBOT will be acquired by CME. In December 2003, the London Clearing House and Clearnet, two
significant European clearinghouses, completed a merger to form the LCH.Clearnet Group. In addition, ICE
acquired the New York Board of Trade and its clearinghouse in January 2007. To the extent that other entities are
able to provide clearing on products which compete with the Company’s products and are able to provide
benefits to market users from such consolidations, this may represent a source of competition to the Exchange
and could be a significant factor affecting trading volumes and operating revenues.

The Exchange, like other commodity and financial exchanges, is directly affected by such factors as national
and international economic and political conditions, broad trends in business and finance, legislation and
regulations affecting the national and international financial and business communities (including taxes),
currency values, the level and volatility of interest rates, fluctuation in the volume, volatility and price levels in
the commodities markets and the perception of stability in the commodities and financial markets. These and
other factors can affect the Exchange’s volume of trading and the stability and liquidity of the commodities
markets. A reduced volume of commodity transactions and reduced market liquidity would result in lower
revenues for the Company derived from transaction and clearing fees. In periods of reduced transactions, the
Company’s profitability would also likely be adversely affected because certain of its expenses are relatively
fixed.

The top 15 futures exchanges in order of volume of futures and options on futures contracts traded for the
year ended December 31, 2006 based on publicly reported data are: CME, Eurex, CBOT, Euronext.liffe, Bolsa de
Mercadorias & Futuros, NYMEX, National Stock Exchange of India, Mexican Derivatives Exchange, Dalian
Commodity Exchange, London Metal Exchange, Tokyo Commodity Exchange, Sydney Futures Exchange,
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Korea Stock and Exchange, ICE and SAFEX. Based on these data, in the United States, the top three futures
exchanges are CME, CBOT, CBOE and NYMEX.

Intellectual Property

The Company reviews on an ongoing basis the proprietary elements of its business to determine what
intellectual property protections are available for these elements. The Company seeks to protect proprietary
elements by relying upon the protections afforded by trademark, service mark, copyright, patent and other legal
rights and remedies on both a domestic and an international scale. The Company licenses prices for, among other
things, incorporation into certain products including ETFs, structured notes and other futures contracts. In
addition, some of the Company’s products are dependent upon licensing of these rights from third parties. For
instance, with respect to certain of the products traded and/or cleared on the NYMEX ClearPort® Clearing and
NYMEX ClearPort® Trading systems, the Company has entered into license agreements with, among others,
Platts and Intelligence Press.

Business Continuity Planning

As with all other financial institutions, the Company continues to strengthen and upgrade its disaster
recovery facilities and capabilities. The Company has undertaken several measures, as described below, to ensure
effective and efficient business continuity planning.

Regulatory

There currently is limited specific regulatory guidance or regulations imposed upon exchanges with respect
to business continuity planning or disaster recovery in the futures industry, although such planning is implicated
under several of the CFMA core principles applicable to contract markets and to derivative clearing
organizations as well as by the IOSCO principles on screen-based trading that have been adopted by the CFTC as
part of its regulatory policies. However, the Company has sought direction and best practice trends from other
regulatory bodies in the equities and bond markets, and has also evaluated the various proposals submitted by
industry and government agencies.

The Company continually seeks to improve its continuity planning by, among other things, incorporating its
strategic business partners into its business continuity planning and ongoing testing and training efforts. This will
enable the Company to maximize its ability for continued operations in the face of adverse conditions.

Systems and Facilities

The Company has consolidated its off-site business continuity and disaster recovery facilities into one
facility for potential use during an emergency. The Company’s disaster recovery site, located on Long Island,
New York, encompasses a backup trading facility that operates on separate power, water, and
telecommunications grids than those of the Company’s headquarters facility. This alternative facility is fully
equipped for trading, with a full size backup trading floor, and has an emergency operations center. The backup
trading floor and data center are located outside of the Company’s headquarters transportation infrastructure. The
Company’s main and backup data centers are linked through high capacity fiber connectivity which allows for
fully-synchronous communications between the main and backup systems. The Company has instituted, on an
annual basis, a full scale mock disaster drill in order to test the efficiency of its business continuity planning with
its member firms along with several smaller scale drills occurring at other times during the year. The CME
Globex electronic trading platform has two remote data centers and backup facilities maintained in two separate
locations. In October 2006, the Company, along with other U.S. futures exchanges and the industry’s largest
market participants, successfully completed the third annual industry-wide disaster recovery test. It is anticipated
that this industry-wide testing will continue to be an annual event.

Planning

The Company’s current plan provides for enterprise-wide business continuity planning that includes all of
its critical business units, its staff and its membership. The Company has invested in a complex planning and
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incident management system and retained a business continuity professional to manage the program. The
business continuity planning program provides, among other things, a continuous conduct of full risk analysis
and business impact analysis in order to identify (i) new areas for preventative measures and (ii) significant
business functions, and prioritize such functions accordingly. Moreover, in order to ensure proper coordination
during a potential crisis, the Company has established relationships with the local business community, law
enforcement, and local and regional governmental emergency agencies, in addition to the industry-wide efforts
previously noted.

Recent Developments
Initial Public Offering

On November 22, 2006, NYMEX Holdings completed an initial public offering (“IPO”) of its common
stock at a price of $59.00 per share. In connection with this offering, NYMEX Holdings sold 5,390,000 shares of
its common stock, and certain selling stockholders sold 1,110,000 shares of common stock held by them. In
addition, NYMEX Holdings sold 975,000 shares of its common stock pursuant to the underwriters’ full exercise
of their over-allotment option. NYMEX Holdings” common stock is listed on the New York Stock Exchange
under the symbol “NMX” and began trading on November 17, 2006. A summary of the terms of the IPO can be
found in the prospectus as filed with the SEC on November 17, 2007.

COMEX Division Transaction

In 1994, the Company acquired the COMEX Division through the COMEX Merger Agreement which
provided for certain trading rights and protections for the owners of COMEX Division memberships which
survived the effective date of the acquisition of the COMEX Division by the NYMEX Division. On
November 20, 2006, the owners of COMEX Division memberships approved the COMEX Transaction
Agreement between COMEX and the Company to expand electronic trading of the metals contracts and thereby
permit expanded electronic access to these markets by non-COMEX Division members and to permit after-hours
trading and side-by-side trading of COMEX Division contracts via CME Globex electronic trading platform in
exchange for 6,484,800 shares of common stock of NYMEX Holdings. The COMEX Transaction Agreement
was consummated on November 20, 2006.

Proposed Secondary Offering

On February 23, 2007, NYMEX Holdings filed an automatic shelf registration statement on Form S-3 with
the SEC. NYMEX Holdings is considering a proposed secondary offering of shares of common stock issuable
upon conversion of shares of Series A-1, Series A-2 and Series A-3, and Series B-1, Series B-2 and Series B-3
common stock of NYMEX Holdings. The number of shares to be included in the proposed secondary offering
would depend on the interest of the NYMEX Holdings stockholders participating in the proposed secondary
offering, which will be determined on or about March 7, 2007.

Financial Information about Segments

Financial information relating to NYMEX Holdings’ business segments for the years ended December 31,
2006, 2005 and 2004 can be found in the Notes to the Consolidated Financial Statements set forth in Item 8 of
this Annual Report on Form 10-K.

Seasonal and Other Conditions

The Company believes that its business, in the aggregate, is not seasonal. Certain contracts listed on the
NYMEX Division, however, trade more heavily in some seasons rather than others. For example, heating oil
futures and options trade more heavily in the late fall and winter months, while higher trading in unleaded
gasoline futures and options usually occurs in the late spring and summer months. Where possible, the Company
manages its trading floor personnel and expenses appropriately to address the seasonal variations in demand for
these contracts.
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Working Capital Requirements

The Company believes its working capital of $485.8 million at December 31, 2006 is adequate to meet its
current obligations. Although no assurances can be made, the Company believes it has adequate cash flows from
operations to fund future operations and capital expenditure requirements for the next twelve months. For
additional information on working capital, see “Management’s discussion and analysis of financial condition and
results of operations — Liquidity and capital resources.”

Research and Development

The Company expends significant amounts each year on research for the development of new, and
improvement of existing, commodity contracts. During the years ended December 31, 2006, 2005 and 2004, the
Company expended, directly or indirectly, $2.4 million, $2.2 million and $1.9 million, respectively, on research
and development activities relating to the design, development, improvement and modification of new and
existing contracts. The Company anticipates that it will continue to have research and development costs to
maintain its competitive position in the future.

Effects of Environmental Regulations

The Company’s services are not subject to environmental regulations.

Number of Employees

At December 31, 2006, NYMEX Holdings had 500 full-time employees. No employees are covered by
labor unions.

Foreign Sales

The Company derives foreign revenues, predominately from market data services, the total of which is
considered immaterial.

Available Information

The public may obtain further information about the Company from its internet address
(http://www.nymex.com). Additionally, the Company makes its filings with the Securities and Exchange
Commission (“SEC”) available free of charge and through its internet address as soon as reasonably practicable
after the Company electronically files such material with, or furnishes such material to, the SEC.

ITEM 1A. RISK FACTORS

In addition to the other information in this report, investors should consider carefully the following risk
factors when evaluating the Company’s business. The risks described below are not the only ones facing the
Company. Additional risks not presently known to it or that the Company currently deems immaterial may also
impair its operations.

Risks relating to the Company’s business

Intense competition could have a material adverse effect on the Company’s market share and financial
performance

The derivatives exchange industry is highly competitive. Some competitors and potential competitors of the
Company have greater distribution and/or have greater financial resources than the Company. Some competitors
of the Company also have greater access to capital markets as well as more substantial marketing capabilities and
technological and personnel resources.

Competitors of the Company have increased their development of electronic trading, which could
substantially increase competition for some or all of the products and services the Company currently provides.
In addition, competitors of the Company may:

e respond more quickly to competitive pressures;
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e develop and expand their network infrastructures and service offerings more efficiently;
e adapt more swiftly to new or emerging technologies and changes in customer requirements;

e develop products similar to the products the Company offers that are preferred by the Company’s
customers;

e develop new risk transfer products that compete with the Company’s products;
e price their products and services more competitively;

e utilize more advanced, more user-friendly and more reliable technology;

e take greater advantage of acquisitions, alliances and other opportunities;

*  more effectively market, promote and sell their products and services; and

e exploit regulatory disparities between traditional, regulated exchanges and alternative or foreign
markets that benefit from a reduced regulatory burden and a lower-cost business model.

The Company’s current and prospective competitors include futures and other derivatives exchanges,
securities exchanges, electronic communications networks, crossing systems and similar entities, consortia of
large customers and some of the Company’s clearing member firms and interdealer brokerage firms. The
Company may also face competition in its market data services business from market data and information
vendors and other clearinghouses.

As a result of this competition, the Company may be limited in its ability to retain its current customers or
attract new customers to its markets, products and services. In addition, the Company may lose customers
because of more economical alternatives offered from competitors with comparable products, services or trade
execution services. The Company expects that competition will intensify in the future. Such competition is likely
to include price competition, which could have a material adverse effect on the Company’s business. The
Company’s business could be materially adversely affected if it fails to attract new customers, loses a substantial
number of its current customers to competitors or experiences significant decreases in its pricing.

In addition, clearinghouse brokers currently receive a fee for bringing to the Exchange off-exchange trades
to clear. Should a competitor clearinghouse offer higher fees to brokers, the Company could lose business or be
forced to pay higher fees, which could have a material adverse effect on its business as a whole.

The Company’s trading volume, and consequently its revenues and profits, could be materially adversely
affected if the Company is unable to retain its current customers or attract new customers or if derivatives
trading volume in general decreases

The success of the Company’s business depends, in part, on its ability to maintain and increase its trading
volume and the resulting exchange fees. To do so, the Company must maintain and expand its product offerings,
its customer base and its trade execution alternatives. The Company’s success also depends on its ability to offer
competitive prices and services in an increasingly price-sensitive business. In addition, the Company’s success
depends on its ability to attract and retain new customers who trade its products. The Company may be unable to
continue to expand the number of products that it offers, to retain its existing customers or to attract new
customers. The Company’s management may make certain decisions that are designed to enhance stockholder
value, which may lead to decisions or outcomes with which its customers disagree. These changes may make the
Company less attractive to its customers and encourage them to conduct their business at, or seek membership in,
another exchange or to trade in equivalent products among themselves on a private, bilateral basis. Although its
members currently pay the Company prices that are lower than those paid to the Company by non-members, the
Company cannot assure you that its members will continue to receive beneficial pricing. A material decrease in
member trading activity would negatively impact trading volume and liquidity in Company products and reduce
its revenues. If the Company fails to expand its product offerings or execution facilities, or lose a substantial
number of its current customers, or is unable to attract new customers, its business will be adversely affected.
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Furthermore, declines in its trading volume may negatively impact market liquidity on the Exchange, which
would result in lower exchange fee revenues and could materially adversely affect the Company’s ability to
retain its current customers or attract new customers.

The Company is competing aggressively for new participants, many of whom have only recently begun
trading in its markets — most notably financial institutions, and proprietary, algorithmic and electronic trading
shops. Competition for these new market entrants among exchanges and trading operations across a variety of
markets is intense. If the Company is unable to attract new market participants, its business could be materially
adversely affected.

The Company’s decision to operate both electronic and open outcry trading venues may cause the Company to
lose trading volume and may materially adversely affect its operating costs, markets and profitability

In response to the increasing acceptance of electronic trading, and to maintain and enhance its competitive
position in its futures business, the Company began offering electronic trading side-by-side with its open outcry
trading. The Company cannot assure you that the market will continue to accept its side-by-side trading, or that
the Company will be able to maintain its market share and liquidity in its products. The Company’s decision to
offer side-by-side trading could cause its customers, including those currently trading through its open outcry
trading floor, to alter their trading practices and could result in a loss of customers to competing exchanges.
Declining trading volumes on the Company’s trading floor may make its futures markets less liquid. As a result,
the Company’s total revenues may be lower than if the Company operated only electronic trading or only open
outcry trading platforms. Over time, this decision may prove to be ineffective and costly to the Company and
could ultimately adversely affect its profitability and competitive position.

It is expensive in terms of costs and management and other resources to continue operating two trading
venues for the same products. The Company may not have sufficient resources to adequately fund or manage
both trading venues. This may result in resource allocation decisions that materially adversely impact one or both
venues. Moreover, to the extent that the Company continues to operate two trading venues, its board of directors
and management may make decisions which are designed to enhance the continued viability of two separate
trading venues. These decisions may have a negative impact on the overall competitiveness of each trading
venue. See “ — The Company’s governing documents provide for the protection and support of open outcry
trading by granting certain voting and economic rights to the owners of the Class A memberships, who may have
interests that differ from or may conflict with those of the Company’s stockholders” and “ — Holders of
common stock who also own Class A memberships in NYMEX Exchange may have interests that differ from or
may conflict with those of holders of common stock who are not also owners of Class A memberships in
NYMEX Exchange.”

Reductions in the fees the Company charges resulting from competitive pressures could lower its revenues and
profitability.

The Company expects to experience pressure on the fees it charges as a result of competition the Company
faces in its commodities futures and off-exchange clearing markets. Some competitors of the Company offer a
broader range of products and services to a larger participant base, and enjoy higher trading volumes than the
Company. Consequently, competitors of the Company may be able and willing to offer competing products at
lower fees than the Company currently offers or may be able to offer. As a result of this pricing competition, the
Company could lose both market share and revenues. The Company believes that any downward pressure on the
fees it charges would likely continue and intensify as it continues to develop its business and gain recognition in
its markets. A decline in such rates could lower its revenues, which would adversely affect its profitability. In
addition, competitors of the Company may offer other financial incentives such as rebates or payments in order
to induce trading in their markets, rather than the Company’s. In addition, the Company may not be able to
change the fees of certain of its products due to the rights of owners of Class A memberships in NYMEX
Exchange. See “ — The Company’s governing documents provide for the protection and support of open outcry
trading by granting certain voting and economic rights to the owners of the Class A memberships, who may have
interests that differ from or may conflict with those of the Company’s stockholders.”
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The Company depends primarily on the Chicago Mercantile Exchange for electronic trading

On April 6, 2006, the Company announced, pursuant to an agreement with CME, that CME is the primary
electronic trading services provider for the Company’s energy futures and options contracts. Effective June 11,
2006 for trade date June 12, 2006, access to electronic trading of the Company’s products became available
virtually 24 hours a day on CME Globex electronic trading platform. The Company cannot assure you that CME
will be able to provide these services in an efficient, cost-effective manner or that they will be able to adequately
expand their services, if necessary, to meet the Company’s needs. An interruption in or the cessation of service
by CME and the Company’s inability to make alternative arrangements in a timely manner, or at all, or
significant changes in the fees payable to CME for use of CME Globex electronic trading platform, upon
expiration of the current agreement, could have a material adverse effect on the Company’s business, financial
condition and operating results.

Globalization, growth, consolidations and other strategic arrangements may impair the Company’s
competitive position

The globalization of the Company’s business presents a number of inherent risks, including the following:
e potential difficulty of enforcing agreements through certain foreign legal systems;

e the evolving global tax treatment of electronic commerce, and the possibility that foreign governments
could adopt onerous or inconsistent tax policies with respect to taxation of products traded on the
Company’s markets or of the services that the Company provides;

e tax rates in certain foreign countries may exceed those of the United States and foreign earnings may
be subject to withholding requirements or the imposition of tariffs, exchange controls or other
restrictions;

e listed derivatives markets are regulated in most nations, and it may be impractical for the Company to
secure or maintain the regulatory approvals necessary for the Company’s markets to be accessible from
one or more nations;

e the Company’s ability to attract and retain customers and other market participants;

e general economic and political conditions in the countries from which the Company’s markets are
accessed may have an adverse effect on the Company’s trading from those countries; and

e it may be difficult or impossible to enforce the Company’s intellectual property rights in certain foreign
countries.

The liberalization and globalization of the world markets have also resulted in greater mobility of capital,
greater international participation in local markets and more competition among markets in different
geographical areas. As a result, the competition among U.S.-based and non-U.S.-based markets and other
execution venues has become more intense.

Moreover, in the last several years, the structure of the securities industry has changed significantly through
demutualizations and consolidations. In response to growing competition, many marketplaces in both Europe and
the United States have demutualized to provide greater flexibility for future growth. In 2002, CME completed its
initial public offering. CBOT and IntercontinentalExchange, Inc. (“ICE”) followed with their initial public
offerings in 2005. In January 2007, ICE and the New York Board of Trade (“NYBOT”) consummated a merger
pursuant to which NYBOT became a wholly-owned subsidiary of ICE. As a result of ICE’s acquiring NYBOT’s
clearinghouse function in connection with the merger, ICE may be able to more effectively compete against the
Company. In addition, on October 17, 2006, CME and CBOT announced that they had entered into a merger
agreement pursuant to which CBOT will be acquired by CME. While the Company intends to opportunistically
pursue strategic acquisitions and alliances to enhance its global competitive position, the market for acquisition
targets and strategic alliances is highly competitive, particularly in light of increasing consolidation in the
securities industry, which may adversely affect the Company’s ability to find acquisition targets or strategic
partners that fit its strategy objectives.
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Because of these market trends, the Company’s competition may increase. The Company’s inability to
anticipate and manage these and other risks effectively could have a material adverse effect on its business as a
whole.

The Company’s clearinghouse operations expose the Company to substantial credit risk of third parties, and
the Company’s financial condition will be adversely affected in the event of a significant default

The Company’s clearinghouse acts as the counterparty to all trades consummated on or through the
Exchange and those consummated off-exchange and cleared through the Company. As a result, the Company is
exposed to substantial credit risk of third parties, including its clearing firms. The Company is also exposed,
indirectly, to the credit risk of the customers of its clearing firms. These parties may default on their obligations
due to bankruptcy, lack of liquidity, operational failure or other reasons. Although the Company has policies and
procedures to help assure that its clearing firms can satisfy their obligations, these policies and procedures may
not succeed in detecting problems or preventing defaults. The Company also has in place measures intended to
enable it to cover any default and maintain liquidity. However, these measures may not be sufficient to protect
the Company from a default and the Company may be materially and adversely affected in the event of a
significant default. While not required, the Company may choose to put a substantial part of its working capital at
risk if a clearing firm defaults on its obligations to the Company’s clearinghouse and its margin and security
deposits are insufficient to meet its obligations toward the Company.

Proposals of legislation or regulatory changes preventing clearing facilities from being owned or controlled by
exchanges, even if unsuccessful, may limit or stop the Company’s ability to run a clearinghouse

Many clearing firms have increasingly stressed the importance to them of centralizing clearing of futures
contracts and options on futures in order to maximize the efficient use of their capital, exercise greater control
over their value at risk and extract greater operating leverage from clearing activities. Many have expressed the
view that clearing firms should control the governance of clearinghouses or that clearinghouses should be
operated as utilities rather than as for-profit enterprises. Some of these firms, along with the Futures Industry
Association, are attempting to cause legislative or regulatory changes to be adopted that would facilitate
mechanisms or policies that allow market participants to transfer positions from an exchange-owned
clearinghouse to a clearinghouse owned and controlled by clearing firms. If these legislative or regulatory
changes are adopted, the Company’s strategy and business plan may lead clearing firms to establish, or seek to
use, alternative clearinghouses for clearing positions established on the Exchange. Even if they are not successful
in their efforts, the factors described above may cause clearing firms to limit or stop the use of the Company’s
clearinghouse. If any of these events occur, the Company’s revenues and profits would be materially and
adversely affected.

The Company’s revenues and profitability depend significantly upon trading volumes in the markets for light
sweet crude oil futures and options contracts and Henry Hub natural gas futures and options contracts

The Company’s revenues depend significantly on trading volumes in the markets for light sweet crude oil
futures and options contracts and Henry Hub natural gas futures and options contracts. Trading in light sweet
crude oil futures and options contracts accounted for 26.2%, 31.0% and 35.4% of the Company’s consolidated
clearing and transaction fee revenues for the years ended December 31, 2006, 2005 and 2004, respectively.
Trading in Henry Hub natural gas futures and options contracts accounted for 14.0%, 16.3% and 17.1% of the
Company’s consolidated clearing and transaction fee revenues for the years ended December 31, 2006, 2005 and
2004, respectively. A decline in trading volumes or in the Company’s market share in these markets, including a
decline which results in such markets no longer being considered the benchmarks, lack of price volatility,
increased competition, possible regulatory changes, such as the Energy Policy Act of 2005, which phased out the
blending of MTBE into gasoline, or adverse publicity and government investigations related to events in the
North American natural gas and power markets, could significantly reduce the Company’s revenues and
jeopardize its ability to remain profitable and grow.

17



The Company’s business depends in large part on fluctuations in commodities prices

Participants in the markets for energy and precious metals commodities trading pursue a range of trading
strategies. While some participants trade in order to satisfy physical consumption needs, others seek to hedge
contractual price risk or take arbitrage positions, seeking returns from price movements in different markets.
Trading volume is driven largely by the degree of volatility — the magnitude and frequency of fluctuations — in
prices of commodities. Higher volatility increases the need to hedge contractual price risk and creates
opportunities for arbitrage trading. Energy commodities markets historically, and precious metals commodities
markets recently, have experienced significant price volatility. The Company cannot predict whether this pattern
will continue, or for how long, or if this trend will reverse itself. Were there to be a sustained period of stability
in the prices of energy or precious metals commodities, the Company could experience substantially lower
trading volumes, and potentially declines in revenues as compared to recent periods.

In addition to price volatility, the Company believes that the increase in global energy prices, particularly
for crude oil, during the past few years has led to increased trading volume of global energy commodities,
including trading volume in its markets. As oil prices have risen to record levels, the Company believes that
additional participants have entered the markets for energy commodities trading to address their growing risk-
management needs or to take advantage of greater trading opportunities. If global crude oil prices return to their
historically lower levels, it is possible that many market participants, particularly the newer entrants, could
reduce their trading activity or leave the trading markets altogether. Global energy prices are determined by
many factors, including those listed below, that are beyond the Company’s control and are unpredictable.
Consequently, the Company cannot predict whether global energy prices will remain at their current levels, nor
can the Company predict the impact that these prices will have on the Company’s future revenues or profitability.

Factors that are particularly likely to affect price volatility and price levels of energy commodities, and thus
the Company’s trading volume, include:

e supply and demand of energy commodities;

*  weather conditions affecting certain energy commodities;

. national and international economic and political conditions;
e perceived stability of commodities and financial markets;

. the level and volatility of interest rates and inflation;

e supply and demand of alternative fuel sources; and

e financial strength of market participants.

Any one or more of these factors may reduce price volatility or price levels in the markets for energy
commodities trading, which in turn could reduce trading activity in those markets, including in the Company’s
markets. Moreover, any reduction in trading activity could reduce liquidity which in turn could further
discourage existing and potential market participants and thus accelerate any decline in the level of trading
activity in these markets. In these circumstances, the markets with the highest trading volumes, and therefore the
most liquidity, would likely have a growing competitive advantage over other markets.

The Company is unable to predict whether or when these unfavorable conditions may arise in the future or,
if they occur, how long or severely they will affect the Company’s trading volumes. A significant decline in the
Company’s trading volumes, due to reduced volatility, lower prices or any other factor, could have a material
adverse effect on the Company’s revenues, since the Company’s transaction fees would decline, and in particular
on the Company’s profitability, since the Company’s revenues would decline faster than the Company’s
expenses, many of which are fixed. Moreover, if these unfavorable conditions were to persist over a lengthy
period of time, and its trading volumes were to decline substantially and for a long enough period, the liquidity of
the Company’s markets — and the critical mass of transaction volume necessary to support viable markets —
could be jeopardized.
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A decline in the availability of commodities traded in the Company’s markets could reduce the Company’s
liquidity and may materially adversely affect the Company’s revenues and profitability

The Company’s revenues depend significantly on the continued availability of the commodities underlying
the products that the Company trades. The Company is thus highly dependent upon such continued availability of
the commodities underlying the products traded in its markets. If reserves of the commodities underlying the
products that the Company trades are depleted or additional reserves are not found, the Company could suffer a
material adverse effect on its business, financial condition and operating results.

The Company depends on its executive officers and other key personnel

The Company’s future success depends in large part upon the continued service of its executive officers, as
well as various key management, technical and trading operations personnel. The Company believes that it is
difficult to hire and retain executive management with the skills and abilities desirable for managing and
operating a derivatives exchange. The loss of key management could have a material adverse effect on the
Company’s business, financial condition and operating results. Any of the Company’s key personnel, including
those with written employment contracts, may voluntarily terminate his or her employment with the Company.
The Company’s future success also depends, in significant part, upon the Company’s ability to recruit and retain
highly skilled and often specialized individuals as employees. The level of competition in the industry for people
with these skills is intense, and from time to time the Company has experienced losses of key employees. The
Company has historically relied and continues to rely on knowledgeable members of the Exchange to serve on its
board of directors. The Company benefits greatly from such members serving in this capacity. There is no
guarantee that the Company will have the continued service of these members. Significant losses of such key
personnel, particularly to competitors, could have a material adverse effect on the Company’s business, financial
condition and operating results. In addition, the CFTC recently adopted a final rule that make the standards for
independence of a director stricter than the current standards. However, the adoption of such rule may result in
the preclusion of many Exchange members, on whose service the Company has historically relied, from
continued or future service on its board of directors.

The Company depends on third party suppliers for services that are important to its business

In addition to its reliance on CME, the Company depends on a number of suppliers, such as banks,
telephone companies, online service providers, data processors and software and hardware vendors for elements
of its trading, clearing and other systems, as well as communications and networking equipment, computer
hardware and software and related support and maintenance. The Company cannot assure you that any of these
providers will be able to continue to provide these services in an efficient, cost-effective manner or that they will
be able to adequately expand their services to meet the Company’s needs. An interruption in or the cessation of
service by any service provider and the Company’s inability to make alternative arrangements in a timely
manner, or at all, could have a material adverse effect on the Company’s business, financial condition and
operating results.

The Company may be unable to keep up with rapid technological changes

To remain competitive, the Company will be dependent on the continued enhancement and improvement of
the responsiveness, functionality, accessibility and features of the Company’s software, network distribution
systems and other technologies. In addition, the Company will be dependent on CME’s ability to enhance and
improve the responsiveness, functionality, accessibility and features of its software, network distribution systems
and other technologies, including CME Globex electronic trading platform. The financial services industry is
characterized by rapid technological change, changes in use and customer requirements and preferences, frequent
product and service introductions embodying new technologies and the emergence of new industry standards and
practices that could render obsolete the Company’s existing proprietary technology and systems. The Company’s
success will depend, in part, on its, and with respect to CME Globex electronic trading platform, CME’s, ability to:

e increase the number of devices, such as trading and order routing terminals, capable of sending orders
to the floor and to the electronic trading platform;
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e develop or license leading technologies useful in the Company’s business;
e enhance the Company’s existing services;

e develop new services and technology that address the increasingly sophisticated and varied needs of
the Company’s existing and prospective clients; or

*  respond to technological advances and emerging industry standards and practices on a cost-effective
and timely basis.

The Company, or CME, may be unable to successfully implement new technologies or adapt the Company’s
proprietary technology and transaction-processing systems to customer requirements or emerging industry
standards. The Company, or CME, may be unable to respond in a timely manner to changing market conditions
or customer requirements, and a failure to so respond could have a material adverse effect on the Company’s
business, financial condition and operating results.

The success of the Company’s markets will depend on the availability of electronic trading systems that have
the functionality, performance, reliability, speed and liquidity required by the Company’s customers

The future success of the Company’s business depends in large part on the Company’s ability to provide
access to interactive electronic marketplaces in a wide range of derivatives products that have the required
functionality, performance, reliability, speed and liquidity to attract and retain customers. The Company expects
that a significant portion of its overall volume will be generated through electronic trading on CME Globex
electronic trading platform. However, historically a significant amount of the overall volume was generated
through the Company’s open outcry trading facilities. CME Globex electronic trading platform may not be
capable of accommodating all of the complex trading strategies typically used for the Company’s options on
futures contracts. CME may not complete the development of, or successfully implement, the required electronic
functionality for the Company’s options on futures contracts. Moreover, the Company’s customers who trade
options may not accept CME Globex electronic trading platform. In either event, the Company’s ability to
increase trading volume of options on futures contracts on CME Globex electronic trading platform would be
adversely affected. In addition, if CME is unable to develop its electronic trading systems to include other
products and markets, or if their electronic trading systems do not have the required functionality, performance,
reliability, speed and liquidity, the Company may not be able to compete successfully in an environment that is
increasingly dominated by electronic trading.

Computer and communications systems failures and capacity constraints could harm the Company’s
reputation and its business

The Company’s failure to operate, monitor or maintain its computer systems and network services,
including those systems and services related to its electronic trading platform, or, if necessary, to find
replacements for its technology in a timely and cost-effective manner, could have a material adverse effect on the
Company’s reputation, business, financial condition and operating results. The Company relies and expects to
continue to rely on third parties for various computer and communications systems, such as telephone
companies, online service providers, data processors, clearance organizations and software and hardware
vendors. Failure of the Company’s systems or those of the Company’s third party providers, such as CME
Globex electronic trading platform, may result in one or more of the following effects:

e suspension of trading;

e unanticipated disruptions in service to customers;
. slower response times;

. delays in trade execution;

. decreased customer satisfaction;

e incomplete or inaccurate accounting, recording or processing of trades;
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. financial losses;

. security breaches;

e litigation or other customer claims;
e regulatory sanctions; and

e inability to transmit market data.

The Company’s status as a CFTC registrant requires that the Company’s trade execution and
communications systems be able to handle anticipated present and future peak trading volume. Heavy use of the
Company’s computer systems or of CME Globex electronic trading platform during peak trading times or at
times of unusual market volatility could cause the Company’s systems or CME Globex electronic trading
platform to operate slowly or even to fail for periods of time. The Company monitors system loads and
performance and regularly implement system upgrades to handle estimated increases in trading volume.
However, the Company’s estimates of future trading volume may not be accurate and the Company’s systems or
CME Globex electronic trading platform may not always be able to accommodate actual trading volume without
failure or degradation of performance. System failure or degradation could lead the Company’s customers to file
formal complaints with industry regulatory organizations, file lawsuits against the Company or cease doing
business with the Company or could lead the CFTC or other regulators to initiate inquiries or proceedings for
failure to comply with applicable laws and regulations. The Company or CME may experience system failures,
outages or interruptions on either CME Globex electronic trading platform or the Company’s open outcry
platform that will materially and adversely affect the Company’s business. For example, in September 2002, May
2003, April 2005 and again in the fourth quarter of 2006, CME experienced technical failures that resulted in a
temporary suspension of trading on CME Globex electronic trading platform. However, the Company cannot
assure you that if it and/or CME experience system errors or failures in the future that they will not be material.

Any such system failures, outages or interruptions could result from a number of factors, including power or
telecommunications failure, acts of God, war or terrorism, human error, natural disasters, fire, sabotage,
hardware or software malfunctions or defects, computer viruses, acts of vandalism or other events. Any failures
that cause an interruption in service or decrease the Company’s responsiveness, including failures caused by
customer error or misuse of the Company’s systems, could impair the Company’s reputation, damage its brand
name and have a material adverse effect on the Company’s business, financial condition and operating results.

Acts beyond the Company’s control, including war, terrorism or natural disasters may result in the closing of
the Company’s trading and clearing operations and render the Company’s backup data and recovery center
inoperable

The September 11, 2001 terrorist attack on the World Trade Center, which was located near the building that
houses the Company’s headquarters and primary trading floors, resulted in the closing of the Company’s trading
and clearing operations for four business days, and rendered its backup data and recovery center inoperable. In
order to replace its backup data and recovery site, the Company leased temporary space in New Jersey while it
developed a plan for a permanent business recovery facility outside of New York City. In 2002, the Company
leased space for a suitable permanent recovery site, where it invested in the development of a backup trading floor
and data center. The new recovery site became fully operational in the second quarter of 2003. However, future
acts of war, terrorism, natural disasters, human error, power or telecommunications failure or other events may
result in the closing of the Company’s trading and clearing operations, including any electronic trading effectuated
on CME Globex electronic trading platform, and render its backup data and recovery center inoperable. Any such
shut down of the Company’s operations or CME Globex electronic trading platform may have a material adverse
effect on the Company’s business, financial condition and operating results.

Having the Company’s headquarters, primary trading floors and most of the Company’s employees and
market participants housed in one building in lower Manhattan, notwithstanding having a business recovery
facility and plan in place, could allow a catastrophic event to result in a material adverse effect on the Company’s
business, financial condition and operating results.
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The Company’s networks and those of its third party service providers may be vulnerable to security risks

The Company expects the secure transmission of confidential information over public networks to continue
to be a critical element of its operations. The Company’s networks and those of its third party service providers,
the Company’s member firms and its customers may be vulnerable to unauthorized access, computer viruses and
other security problems. Persons who circumvent security measures could wrongfully use the Company’s
information or cause interruptions or malfunctions in the Company’s operations, any of which could have a
material adverse effect on the Company’s business, financial condition and operating results. The Company may
be required to expend significant resources to protect against the threat of security breaches or to alleviate
problems, including reputational harm and litigation, caused by any breaches. Although the Company intends to
continue to implement security measures, these measures may prove to be inadequate and result in system
failures and delays that could lower trading volume and have a material adverse effect on its business, financial
condition and operating results.

Declines in the global financial markets may materially and adversely affect the Company’s business

Adverse economic and political conditions may cause declines in global financial markets and may affect
the Company’s operating results. The global financial services business is, by its nature, risky and volatile and is
directly affected by many national and international factors that are beyond the Company’s control. Any one of
these factors may cause a substantial decline in the global financial services markets, which could potentially
result in reduced trading volume. These events could materially adversely affect the Company’s business. These
factors include:

e economic and political conditions in the United States and elsewhere in the world;
o wavering institutional/consumer confidence levels;

e the availability of cash for investment by mutual funds and other institutional as well as retail investors;
and

e legislative and regulatory changes.

Acquisitions and strategic partnerships, if any, may not produce the results expected by the Company

The Company plans to opportunistically pursue acquisitions, strategic partnerships and joint ventures that
will allow it to expand its range of products and services, expand the distribution of its products to more
customers, and enhance its operational capabilities. However, the Company cannot assure you that it will be
successful in either developing, or fulfilling the objectives of, any such alliance. Further, those activities may
strain its resources and may limit its ability to pursue other strategic and business initiatives, including
acquisitions, which could have a material adverse effect on its business, financial condition and operating results.
Additionally, joint ventures and other partnerships may involve risks not otherwise present for investments made
solely by the Company. For example, the Company may not control the joint ventures; joint venture partners may
not agree to distributions that the Company believes are appropriate; joint venture partners may not observe their
commitments; joint venture partners may have different interests those of the Company and may take action
contrary to the Company’s interests; and it may be difficult for the Company to exit a joint venture after an
impasse or if the Company desires to sell its interest. In addition, conflicts or disagreements between the
Company and its strategic partners or joint venture partners may negatively impact the Company’s business.

The Company’s market data fees may be reduced or eliminated by the growth of electronic trading and
electronic order entry systems

The Company sells its market data to individuals and organizations that use its markets or monitor general
economic conditions. Revenues from the Company’s sale of market data totaled $63.6 million, representing
12.8% of the Company’s total operating revenues, $44.5 million, representing 13.3% of the Company’s total
operating revenues, and $32.6 million, or 13.7% of the Company’s total operating revenues, during the years
ended December 31, 2006, 2005 and 2004, respectively. Electronic trading systems do not usually impose
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separate charges for supplying market data to trading terminals. If the Company does not separately charge for
market data supplied to trading terminals, and trading terminals with access to the Company’s markets become
widely available, the Company could lose market data fees from those who have access to trading terminals. The
Company will experience a reduction in its revenues if it is unable to recover that fee revenue through terminal
usage fees, transaction fees or other increases in revenues.

The Company’s cost structure is largely fixed

The Company bases its overall cost structure on historical and expected levels of demand for its products
and services. If demand for its products and services and its resulting revenues decline, the Company may not be
able to adjust its cost structure on a timely basis. In addition, the Company may have certain continuing costs
related to operations that have terminated, such as the Company’s closure of its open outcry futures exchange in
London, England. If the Company is unable to reduce its costs in the amount that its revenues decline, the
Company’s profitability could be materially adversely affected.

Damage to the Company’s reputation could have a material adverse effect on its business

One of the Company’s competitive strengths is its reputation and brand name. The Company’s reputation
could be harmed in many different ways, including by its regulatory, governance or technology failures or by
member or employee misconduct. Damage to its reputation could cause the trading volume on the Exchange to
be reduced. The Company runs the risk that its employees or persons who use its markets will engage in fraud or
other misconduct, which could result in regulatory sanctions and serious reputational harm. It is not always
possible to deter misconduct, and the precautions the Company takes to prevent and detect this activity may not
be effective in all cases. This, in turn, may have a material adverse effect on the Company’s business, financial
condition and operating results.

Risks relating to the Company’s capital structure

The Company’s governing documents provide for the protection and support of open outcry trading by
granting certain voting and economic rights to the owners of the Class A memberships, who may have
interests that differ from or may conflict with those of the Company’s stockholders

In general, a corporation’s board of directors is responsible for the business and affairs of the corporation.
Delaware law, however, permits a certificate of incorporation to provide otherwise. As a result of the
demutualization transaction in 2000, each NYMEX membership was converted into one Class A membership in
NYMEX Exchange and one share of NYMEX Holdings common stock (which shares of common stock
subsequently were recapitalized 90,000-for-1 upon the closing of the General Atlantic transaction). In connection
with providing open outcry trading protections to the owners of the Class A memberships, neither the board of
directors nor the Company’s stockholders have any ability to change, or any responsibility or liability with
respect to, the trading rights protections afforded to the owners of the Class A memberships (who are not
required to be stockholders, but must be owners of Class A memberships in NYMEX Exchange) under the
NYMEX Exchange Bylaws.

For as long as open outcry trading exists at NYMEX Exchange (but in all events until March 14, 2011,
unless the owners of Class A memberships agree otherwise), the Company is committed to (i) maintain its
current facility, or a comparable facility, for the dissemination of price information and for open outcry trading,
clearing and delivery and (ii) provide reasonable financial support for technology, marketing and research for
open outcry markets. Additionally, for as long as open outcry trading exists at NYMEX Exchange (but in all
events until March 14, 2011, unless the owners of Class A memberships agree otherwise), none of the following
actions may be taken without prior agreement of the owners of the Class A memberships:

e any new category of fees or category of charges of any kind generally applicable to Class A members
and not specifically related to a product or type of product, and for core products only (which include
the Company’s light sweet crude oil futures and options contracts and natural gas futures and options
contracts), any change in fees of any kind;
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e elimination of any product from a Class A member’s trading rights and privileges or the imposition of
any restrictions or limitations on such rights and privileges (including, without limitation, the right to
lease a Class A member’s trading rights);

e the elimination, suspension or restriction of open outcry trading, unless a product is no longer “liquid”
in which case open outcry trading in that particular product may be eliminated, suspended or restricted
by the Company’s board of directors. For these purposes, “liquid” means a futures or options contract
listed for trading on NYMEX Exchange where the total trading volume executed by open outcry in the
applicable trading ring for that contract for the most recent three (3) month period is at least 20% or
more of the total trading volume executed by open-outcry in the applicable trading ring for that
contract for the three month period immediately preceding the most recent three (3) months;

e anincrease or decrease in the number of Class A memberships, for which the prior agreement of the
owners of Class A memberships will be required even if open outcry trading no longer exists at
NYMEX Exchange;

e issuance of trading permits for current open outcry products;

*  material changes related to the membership, eligibility or capital requirements to become a member,
member firm or clearing member, to lease a membership or to exercise the associated trading or
clearing rights or privileges;

* any change in regular trading hours;
e changes to current procedures for setting margin requirements;
e material changes to the eligibility criteria and composition of the committees of NYMEX Exchange;

e any transaction that causes the clearinghouse to no longer be wholly-owned by NYMEX Exchange;
and

e any change in the economic rights described in the next four paragraphs.

In the event NYMEX Exchange permanently terminates all open outcry trading of any NYMEX Division
product and instead lists such product for trading only via electronic trading, or at least 90% of contract volume
of such product is from electronic trading, owners of Class A memberships will receive 10% of the gross revenue
attributable to all revenue from the electronic trading of such NYMEX Division product, but not including
market data fees or revenues from bilateral transactions cleared through NYMEX ClearPort® Clearing (or its
successor), or, if greater, 100% of the revenue from any additional special fee or surcharge applicable to the
electronic trading of such NYMEX Division product. This payment will commence at the time of such
permanent termination of open outcry trading or such shift of at least 90% of contract volume to electronic
trading for such NYMEX Division product.

In addition, owners of Class A memberships will receive the fees (net of applicable expenses directly related
to the establishment and maintenance of the NYMEX miNY™ Designee Program for NYMEX miNYs™ traded
on the floor of NYMEX Exchange) charged by NYMEX Exchange to participants in such program, for as long as
such program exists.

If a new product is introduced on NYMEX Exchange that is not traded by open outcry, NYMEX Exchange
will commence open outcry trading if so requested by written petition by the owners of a majority of the Class A
memberships then outstanding; provided that the board of directors may determine to end such open outcry
trading if, on any annual anniversary of the commencement of open outcry trading in that product, open outcry
volume for that year is not at least 20% of the total volume for that product (open outcry volume plus electronic
volume) for that year.

In the event that the Company determines it is advisable to make certain of its cash-settled futures contracts
available for physical delivery, the Company may be required to modify the fees that it charges on such
contracts. Any change in fees for core products (including light sweet crude oil futures and options contracts and
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natural gas futures and options contracts) would require the consent of the owners of the Class A memberships. If
the owners of the Class A memberships do not approve the fee modifications, the Company may be precluded
from making certain of its cash-settled futures contracts available for physical delivery, which could have a
material adverse effect on the Company’s business, financial condition and results of operations.

Accordingly, owners of Class A memberships may have interests that differ from or may conflict with those
of holders of the Company’s common stock.

The COMEX Division governing documents provide for the protection and support of the COMEX Division by
granting certain voting and other rights to the owners of the COMEX Division memberships which may
restrict our ability to take certain actions that we might have otherwise implemented

On January 28, 1994, the Company entered into the Agreement and Plan of Merger, as amended, by and
among the NYMEX Division, COMEX Acquisition Corp. and the COMEX Division (“COMEX Merger
Agreement”), relating to, among other things, the NYMEX Division’s acquisition of the COMEX Division and
the establishment of certain rights to be retained by the owners of the COMEX Division memberships. On
September 20, 2006, the Company entered into an agreement (the “COMEX Transaction Agreement”), by and
among the Company, the NYMEX Division, the COMEX Division and the Governor’s Committee of the
COMEX Division (the “COMEX Governor’s Committee”), which, along with the Amended and Restated
COMEX By-laws, amended the rights retained by the owners of the COMEX Division memberships. On
November 20, 2006, the owners of COMEX Division memberships approved the COMEX Transaction
Agreement between the COMEX Division and the Company. The provisions of this agreement permit the
NYMEX Division, among other things, to expand electronic trading of the metals contracts and thereby permit
expanded electronic access to these markets by non-COMEX Division members and to permit after-hours trading
and side-by-side trading of COMEX Division contracts via CME Globex electronic trading platform in exchange
for 6,484,800 shares of common stock of NYMEX Holdings. The COMEX Transaction Agreement was
consummated on November 20, 2006.

The amended rights given and/or retained by the owners of the COMEX Division memberships relate
primarily to trading rights protections, COMEX Division membership fee protections, COMEX Division
membership benefit protections, and merger/spinoff protections, all as more fully set forth in the COMEX
Transaction Agreement and the Amended and Restated COMEX By-laws. In view of the foregoing, the
Company’s ability to take certain actions that it may deem to be in the best interest of the Company, including
actions relating to the operation of the open-outcry trading facility. Consequently, the owners of COMEX
Division memberships may advocate that the Company enhance and protect their trading and other protections
over their economic interest in the Company represented by NYMEX Holdings common stock they own.

Holders of common stock who also own Class A memberships in NYMEX Exchange may have interests that
differ from or may conflict with those of holders of common stock who are not also owners of Class A
memberships in NYMEX Exchange

The holders of the Company’s common stock who also own Class A memberships in NYMEX Exchange
will, if voting in the same manner on any matters, control the outcome of a vote on all such matters submitted to
the Company’s stockholders for approval, including electing directors and approving changes of control.

See “—The Company’s governing documents provide for the protection and support of open outcry trading by
granting certain voting and economic rights to the owners of the Class A memberships, who may have interests
that differ from or may conflict with those of the Company’s stockholders.” In addition, 10 of the 15 members of
the board of directors are members of NYMEX Exchange.

Additionally, the Company is dependent upon the revenues from the trading and clearing activities of the
members of NYMEX Exchange. This dependence also gives NYMEX Exchange members substantial influence

over how the Company operates its business.
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Many of NYMEX Exchange’s members derive a substantial portion of their income from their trading or
clearing activities on or through NYMEX Exchange. In addition, trading privileges on NYMEX Exchange have
substantial independent value. The amount of income that members of the Exchange derive from their trading or
clearing activities and the value of their memberships in the Exchange are in part dependent on the fees which
are charged to trade, clear and access its markets and the rules and structure of its markets. Exchange members,
many of whom act as floor brokers and floor traders, benefit from trading rules, membership privileges and fee
discounts that enhance their trading opportunities and profits.

In view of the foregoing, holders of common stock who also own a Class A membership in NYMEX
Exchange may not have the same economic interests as holders of common stock who do not also own a Class A
membership in NYMEX Exchange. In addition, the owners of Class A memberships may have differing interests
among themselves depending on a variety of factors, including the role they serve in the Company’s markets,
their method of trading and the products they trade. Consequently, the owners of Class A memberships may
advocate that the Company enhance and protect their clearing and trading opportunities and the value of their
trading privileges over their economic interest in the Company represented by NYMEX Holdings common stock
they own.

Delaware law and provisions of the governing documents of NYMEX Holdings could enable the board of
directors to prevent or delay a change of control of NYMEX Holdings and adversely affect market value

The Amended and Restated Certificate of Incorporation of NYMEX Holdings (“Amended and Restated
Certificate of Incorporation”) and the Amended and Restated By-laws of NYMEX Holdings (“Amended and
Restated By-laws™) contain provisions which may be viewed as anti-takeover provisions. These anti-takeover
provisions are described under the subheading “Certain Anti-takeover Matters” under “Description of Capital
Stock.” In addition, Section 203 of the Delaware General Corporation Law imposes restrictions on mergers and
other business combinations between the Company and any holder of 15% or more of the Company’s common
stock. Delaware law prohibits a publicly held corporation from engaging in a “business combination” with an
“interested shareholder” for three years after the shareholder becomes an interested shareholder, unless the
corporation’s board of directors and shareholders approve the business combination in a prescribed manner or the
interested shareholder has acquired a designated percentage of the Company’s voting stock at the time it becomes
an interested shareholder.

These anti-takeover provisions, along with provisions of Delaware law and the trading rights protections
described in “— The Company’s governing documents provide for the protection and support of open outcry
trading by granting certain voting and economic rights to the owners of the Class A memberships, who may have
interests that differ from or may conflict with those of the Company’s stockholders” could, together or
separately, make more difficult or discourage potential acquisition proposals or delay or prevent a change in
control, including transactions in which holders of the Company’s common stock might receive a premium for
their shares over prevailing market prices; and which could affect the market price for the shares held by
stockholders.

Risks relating to regulation and litigation

The Company is subject to the following risks in connection with the regulation of, and litigation relating to,
its business.

The legal framework for the industry has been modified, resulting in lower barriers to entry and decreased
regulatory costs for competitors

The industry has been subject to several fundamental regulatory changes, including changes in the statute
under which the Company has been regulated since 1974. Since its inception, the Commodity Exchange Act
(“CEA”) has generally required all purchases and sales of a commodity for future delivery, i.e., futures contracts,
to be executed on an exchange that had been approved by the CFTC. While any off-exchange execution of a
contract deemed to be a futures contract was thus a violation of the CEA, the CFTC did provide for exemptions
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for certain over-the-counter instruments. The Commodity Futures Modernization Act of 2000 (“CFMA”)
provided clarification and greater legal certainty by expressly excluding or exempting various OTC instruments
from the requirement to be executed on a regulated exchange as well as from other regulatory requirements. It is
possible that, over time, the chief beneficiaries of the CFMA will be over-the-counter dealers and companies that
operate or intend to open exempted electronic trading facilities or to conduct their futures business directly
among themselves on a bilateral basis. The customers who may access such electronic exchanges or engage in
such bilateral private transactions are the same customers who historically have conducted the vast majority of
their financial business on regulated exchanges. In the future, the industry may become subject to new
regulations or changes in the interpretation or enforcement of existing regulations. The Company cannot predict
the extent to which any future regulatory changes may materially adversely affect its business.

The nature and role of the Company’s self-regulatory responsibilities may change

Some financial services regulators have publicly stated their interest in evaluating the ability of a financial
exchange, organized as a for-profit corporation, to adequately discharge its self- regulatory responsibilities. In
particular, the CFTC recently issued the final version of a “safe harbor” of acceptable practices for compliance
with the statutory core principle concerning minimizing conflicts of interest in the decision-making process of
the contract market. While the CFTC has made clear that these acceptable practices will not constitute the sole
means of complying with this core principle, the specificity of the safe harbor terms leaves unclear what other
practices may be deemed to be acceptable compliance. The terms of the safe harbor will become effective on
March 16, 2007, but also provide for a phase-in period of two years or two regularly scheduled board of directors
election cycles, whichever occurs sooner. The terms of the safe harbor include the establishment of a new
regulatory oversight committee (“ROC”) with quite expansive duties and responsibilities. The Company’s
regulatory programs and capabilities contribute significantly to its brand name and reputation. The internal
restructuring of the Company to implement these acceptable practices and the changes to bylaws and to
certificates of incorporation to reflect the changes in board composition at the Exchange may impose new and
possibly significant costs and other burdens on the Company.

The Company is subject to significant risks of litigation

Many aspects of the business involve substantial risks of litigation. For example, dissatisfied customers
frequently make claims regarding quality of trade execution, improperly settled trades, mismanagement or even
fraud against their service providers. The Company may become subject to these claims as the result of failures
or malfunctions of services and systems provided by it. The Company could incur significant legal expenses
defending claims, even those without merit. Although the Commodity Exchange Act and the Company’s CFTC-
approved disclaimer and limitation of liability rules offer the Company some protections, an adverse resolution
of any lawsuits or claims against the Company could have a material adverse effect on itsr reputation, business,
financial condition and/or operating results.

The Company is currently subject to various routine litigation matters. As a result, the Company could incur
significant legal expenses defending claims against it, even those without merit. The adverse resolution of any
lawsuits or claims against the Company could result in its obligation to pay substantial damages, and cause the
Company reputational harm. The initiation of lawsuits or other claims against the Company, with regard to
trading activities, could adversely affect its business, financial condition and results of operations, whether or not
these lawsuits or other claims are resolved in its favor. The Company cannot assure you that it will be successful
in defending any of these matters, and resulting adverse judgments could have a material adverse effect on its
financial condition.

Any infringement by the Company on intellectual property rights of others could result in litigation and could
materially adversely affect the Company’s operations

The Company’s competitors as well as other companies and individuals may obtain, and may be expected to
obtain in the future, patents or other intellectual property protections that concern products or services related to
the types of products and services the Company offers or plans to offer. The Company may not be aware of all
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such protections which could result in risk of infringement by its products, services or technologies. Claims of
intellectual property infringement are not uncommon in the industry.

In general, if one or more of the Company’s products, services or technologies were to infringe upon the
intellectual property rights held by others, the Company may be required to stop developing or marketing the
products, services or technologies, or to obtain licenses to develop and market the services from the holders of
such intellectual property rights or to redesign the products, services or technologies in such a way as to avoid
infringing on the intellectual property claims. If the Company was unable to obtain these licenses and was
required to redesign or stop developing or marketing its products, services or technologies to avoid infringement,
the Company may not be able to redesign, and could be required to stop developing or marketing, its products,
services or technologies, which could materially adversely affect the Company’s business, financial condition
and operating results.

The Company may not be able to protect its intellectual property rights

The Company relies primarily on trade secret, copyright, service mark, trademark law and contractual
protections to protect its proprietary technology and other proprietary rights. Notwithstanding that the Company
takes precautions to protect its intellectual property rights, it is possible that third parties may copy or otherwise
obtain and use its intellectual property without authorization or otherwise infringe on Company rights.
Additionally, it may be difficult or impossible to enforce the Company’s intellectual property rights in certain
foreign countries. The unauthorized use of the Company’s intellectual property, including in foreign countries,
could have a material adverse effect on its business, financial condition, or results of operation. The Company
also seeks to protect its software and databases as trade secrets and under copyright law. The Company has
copyright registrations for certain of its software, user manuals and databases. The copyright protection accorded
to databases, however, is fairly limited. While the arrangement and selection of data generally are protectable, in
many instances the actual data are not, and others may be free to create databases that would perform the same
function. In some cases, including a number of the Company’s most important products, there may be no
effective legal recourse against duplication by competitors. In addition, in the future, the Company may have to
rely on litigation to enforce its intellectual property rights, protect its trade secrets, determine the validity and
scope of the proprietary rights of others or defend against claims of infringement or invalidity. Any such
litigation, whether successful or unsuccessful, could result in substantial costs to the Company and diversions of
its resources, either of which could materially adversely affect the Company’s business.

A negative outcome for the Company in New York Mercantile Exchange, Inc. v. IntercontinentalExchange,
Inc. could adversely affect the Company’s financial condition and operating results

Since November 20, 2002, the Company has been a party to ongoing litigation regarding intellectual
property infringement and contractual interference by ICE relating to ICE’s use of and reference to the
Company’s settlement prices in its cleared OTC swap contracts for Henry Hub natural gas and West Texas
Intermediate crude oil. The federal district court granted ICE’s motion for summary judgment in September
2005. The Company has appealed this decision before the Second Circuit Court of Appeals. Oral argument was
held on November 16, 2006. A negative outcome for the Company in this case, which could result in the
continued and expanded use by ICE and other competitors of the Company’s intellectual property without
payment of a licensing fee, could have a material adverse effect on the Company’s business, financial condition,
or results of operations.

The Company’s compliance and risk management methods might not be effective and may result in outcomes
that could adversely affect its financial condition and operating results

The Company’s ability to comply with applicable laws and rules is largely dependent on its establishment
and maintenance of compliance, audit and reporting systems, as well as its ability to attract and retain qualified
compliance and other risk management personnel. The Company’s policies and procedures to identify, monitor
and manage its risks may not always succeed. Management of operational, legal and regulatory risk requires,
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among other things, policies and procedures to record properly and verify a large number of transactions and
events. The Company’s policies and procedures may not always be effective and the Company may not always
be successful in monitoring or evaluating the risks to which the Company is or may be exposed. The failure to
assess and mitigate the risks to which the Company is exposed could have a material adverse effect on the
Company’s business, financial condition, or results of operation.

The Company’s need to comply with extensive and complex regulation could have a material adverse effect on
its business

The commodity futures trading industry is subject to extensive regulation by the CFTC. Many of the
regulations the Company is governed by are intended to protect the integrity of the markets and the public, and
not necessarily the Company’s shareholders. Regulations affect trading practices and many other aspects of its
business. These requirements may constrain the Company’s rate of growth and changes in regulations could
adversely affect the Company. The burden imposed by these regulations may place U.S. exchanges in general,
and the Company specifically, at a competitive disadvantage compared to less regulated competitors. For
example, certain of the Company’s competitors are regulated by the FSA, which does not impose the position
limits and ceiling on the number of contracts that may be traded at one time that are generally required by the
CFTC for certain types of futures contracts, such as those providing for physical settlement. The success of the
Company’s business depends, in part, on its ability to maintain and increase its trading volume, and if the
Company loses customers to low-cost competitors with fewer regulatory restrictions, its business will be
adversely affected. Furthermore, declines in the overall volume of trading derivatives may negatively impact
market liquidity on the Exchange, which would result in lower exchange fee revenues and could materially
adversely affect the Company’s ability to retain its current customers or attract new customers. In addition, the
cost of compliance with regulatory requirements could adversely affect the Company’s ability to reduce losses or
operate profitably.

The CFTC’s authorization expired in 2005; however, reauthorization was not concluded in 2006 and
continued through the 2006 legislative session. As part of that 2006 process, various concepts were mentioned as
possible areas in which legislation would be appropriate, including, among other things, restrictive limits and
severe restrictions on daily price fluctuation for certain energy futures contracts. While the Company is unaware
of any legislative proposal at the present time arising from the reauthorization that would materially affect the
Company, any such proposal may be introduced during this process. Additionally, as part of the Bush
administration’s proposed 2007 budget, a proposal was introduced to impose a transaction tax on futures traded
domestically. While many participants in the futures industry, including the Company, are vigorously opposing
this proposal, the Company cannot guarantee that such proposal will not be enacted, which may adversely impact
the Company’s ability to compete and may reduce its trading volume.

ITEM 1B. UNRESOLVED STAFF COMMENTS

None.

ITEM 2. PROPERTIES

The Company’s primary trading facilities and corporate headquarters are located in a 16-story building in
downtown New York, New York. This building, which is on land leased from the Battery Park City Authority for
a term expiring on June 17, 2069, is one of five office buildings in a complex known as the World Financial
Center. The construction of the 502,000 square foot building was completed in 1997. As of December 31, 2006,
the Company leases approximately 158,000 square feet at this facility to 34 tenants who are member firms and
non-member retail and other tenants.

The Company’s largest tenant is the Board of Trade of the City of New York, Inc. (“NYBOT”), which
entered into a lease agreement with the Company in 2002. Under the lease agreement, which expires in 2013,
NYBOT leases approximately 13,000 square feet of the trading floor that is also occupied by COMEX Division,
and approximately 45,000 square feet of office space. Rent commenced on various occupancy dates during 2003.
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The Company’s permanent disaster recovery site is located in Long Island, New York, and operates on a
different power grid than its headquarters building. This site has fully operational trading floors to facilitate both
NYMEX Division and COMEX Division open outcry auction trading, and houses a data center that is
continuously connected to the Company’s headquarters in order to provide full systems and data redundancy.
The Company leases the space for this site. The lease, which is for approximately 46,000 square feet of space,
began in the fourth quarter 2002 and expires in 2013. Prior to occupying this site, the Company’s backup data
center was located at a temporary recovery site in New Jersey, which was occupied under a short-term lease that
expired when the Company completed the transition to its permanent recovery site in April 2003.

The Company leases office space in Houston, Texas, Washington, D.C., London, England, Singapore and
Tokyo, Japan, where it conducts marketing activities.

The Company’s management believes its properties are adequate and suitable for its business as presently
conducted and are adequately maintained for the immediate future. The Company’s facilities are effectively
utilized for current operations of all segments and suitable additional space is available to accommodate
expansion needs.

ITEM 3. LEGAL PROCEEDINGS

Set forth below is a description of material litigation to which the Company is a party, as of December 31,
2006. Although there can be no assurance as to the ultimate outcome, the Company believes it has a meritorious
defense and is vigorously defending the matter described below. The final outcome of any litigation, however,
cannot be predicted with certainty, and an adverse resolution of this matter could have a material adverse effect
on the Company’s consolidated results of operations, financial position or cash flows.

The Company has been named as a defendant in the following legal action:

New York Mercantile Exchange, Inc. v. IntercontinentalExchange, Inc. On November 20, 2002, NYMEX
Exchange commenced an action in United States District Court for the Southern District of New York
against IntercontinentalExchange, Inc. (“ICE”). The amended complaint alleges claims for: (a) copyright
infringement by ICE arising out of ICE’s uses of certain NYMEX Exchange settlement prices; (b) service
mark infringement by reason of use by ICE of the service marks NYMEX and NEW YORK
MERCANTILE EXCHANGE,; (c) violation of trademark anti-dilution statutes; and (d) interference with
contractual relationships. On January 6, 2003, ICE served an Answer and Counterclaims, in which ICE
alleges five counterclaims against NYMEX Exchange as follows: (1) a claim for purported violation of
Section 2 of the Sherman Act, 15 U.S.C. § 2, for NYMEX Exchange’s allegedly trying to maintain a
monopoly in the execution of the North America energy futures and expand the alleged monopoly into the
execution and clearing of North American OTC energy contracts by attempting to deny ICE access to
NYMEX Exchange settlement prices; (2) a claim for purported violation of Section 1 of the Sherman Act by
conspiring with certain of its members to restrain trade by attempting to deny ICE access to NYMEX
Exchange settlement prices; (3) a claim for alleged violation of Section 2 of the Sherman Act by NYMEX
Exchange purportedly denying ICE access to NYMEX Exchange’s settlement prices which are allegedly an
“essential facility”; (4) a claim for purported violation of Section 1 of the Sherman Act and Section 3 of the
Clayton Act by NYMEX Exchange allegedly tying execution services for North American energy futures
and options to clearing services; and (5) a claim for purported violation of the Lanham Act through false
advertising with respect to certain services offered by NYMEX Exchange and services offered by ICE. The
counterclaims request damages and trebled damages in amounts not specified yet by ICE in addition to
injunctive and declaratory relief.

On August 11, 2003, the Court issued an opinion dismissing certain counterclaims and one affirmative
defense, with leave to replead. On or about August 28, 2003, NYMEX Exchange was served with ICE’s
First Amended Counterclaims in which ICE made four counterclaims against NYMEX Exchange
principally alleging violations of U.S. antitrust laws, including claims regarding monopoly leveraging.

By Order and Opinion dated June 30, 2004, the Court granted NYMEX Exchange’s motion and dismissed
all of the antitrust counterclaims asserted against NYMEX Exchange. ICE did not appeal this decision.
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By Order and Opinion dated September 29, 2005, the Court (1) granted ICE’s motion for summary
judgment to the extent of dismissing NYMEX Exchange’s federal claims for copyright and trademark
infringement and dismissing without prejudice (by declining to exercise supplemental jurisdiction),
NYMEX Exchange’s state law claims for violation of trademark anti-dilution statutes and interference with
contractual relationships, and (2) denied NYMEX Exchange’s cross-motion for partial summary judgment
on copyright infringement and tortious interference with contract. On October 13, 2005, NYMEX Exchange
filed a notice of appeal with the United States Court of Appeals for the Second Circuit. NYMEX Exchange
filed its appeal brief on January 24, 2006. The appeal has been fully briefed. Oral argument was heard on
November 16, 2006. This case is ongoing.

ITEM 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS

On October 12, 2006, the Company held a special meeting of stockholder of NYMEX Holdings to vote on
matters pertaining to an initial public offering of NYMEX Holdings. The following proposals were all approved
at the special meeting as certified by the Company’s transfer agent, which acted as Inspector of Election:

Proposal 1 -

Proposal 2A -

Proposal 2B -

Proposal 2C -

Proposal 2D -

Proposal 2E -

Proposal 2F -

Approval of an initial public offering of NYMEX.

67,869,000 0 90,000
FOR AGAINST ABSTAIN

Approval of the amendment and restatement of the existing certificate of incorporation
of NYMEX to increase the number of authorized shares of NYMEX.

64,872,000 2,367,000 720,000
FOR AGAINST ABSTAIN

Approval of the amendment and restatement of the existing certificate of incorporation
of NYMEX to establish a classified board structure.

65,142,000 2,097,000 720,000
FOR AGAINST ABSTAIN

Approval of the amendment and restatement of the existing certificate of incorporation
of NYMEX to revise the requirements regarding the composition of the board of
directors.

64,962,000 2,277,000 720,000
FOR AGAINST ABSTAIN

Approval of the amendment and restatement of the existing certificate of incorporation
of NYMEX to revise the procedures for filling vacancies of the Chairman and Vice
Chairman of the board of directors.

64,606,000 2,453,000 900,000
FOR AGAINST ABSTAIN

Approval of the amendment and restatement of the existing certificate of incorporation
of NYMEX to authorize amendment of the bylaws of NYMEX by 80% vote of the entire
board of directors.

64,066,000 2,993,000 900,000
FOR AGAINST ABSTAIN

Approval of the amendment and restatement of the existing certificate of incorporation
of NYMEX to supplement the percentage ownership limitation provisions.

64,512,000 2,547,000 900,000
FOR AGAINST ABSTAIN
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Proposal 2G - Approval of the amendment and restatement of the existing certificate of incorporation
of NYMEX to require a 66%3 % vote of the stockholders to amend certain provisions of
the certificate of incorporation.

64,971,000 2,088,000 900,000
FOR AGAINST ABSTAIN

Proposal 3A - Approval of the amendment and restatement of the existing bylaws of NYMEX to
institute advance notice provisions.
65,151,000 2,088,000 720,000
FOR AGAINST ABSTAIN

Proposal 3B - Approval of the amendment and restatement of the existing bylaws of NYMEX to
establish new procedures for inclusion of director nominees in NYMEX’s proxy
statement.
65,151,000 2,088,000 720,000
FOR AGAINST ABSTAIN

Proposal 3C — Approval of the amendment and restatement of the existing bylaws of NYMEX to
increase the threshold required to call a special meeting of stockholders.
63,891,000 3,348,000 720,000
FOR AGAINST ABSTAIN

Proposal 3D - Approval of the amendment and restatement of the existing bylaws of NYMEX to
revise the procedures for filling director vacancies.
64,611,000 2,628,000 720,000
FOR AGAINST ABSTAIN

Proposal 3E - Approval of the amendment and restatement of the existing bylaws of NYMEX to
supplement the procedures for indemnification.
65,327,000 1,912,000 720,000
FOR AGAINST ABSTAIN

Proposal 4 — Approval of the NYMEX Long-Term Incentive Plan.
62,278,000 4,961,000 720,000
FOR AGAINST ABSTAIN

On October 31, 2006, the Company held a special meeting of stockholder of NYMEX Holdings to vote on
matters pertaining to a transaction with Commodity Exchange, Inc. The following proposal was approved at the
special meeting as certified by the Company’s transfer agent, which acted as Inspector of Election:

Proposal 1 - Approval of the COMEX Transaction Amendment as more specifically described in the
proxy statement.
58,381,000 630,000 180,000
FOR AGAINST ABSTAIN
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PART II

ITEM S. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER
MATTERS AND ISSUER PURCHASES OF EQUITY SECURITIES

Stock Trading Symbol — NMX

As previously mentioned, the Company completed an initial public offering of its common stock in November
2006. The principal market on which its common stock is traded is the New York Stock Exchange. Information
relating to the high and low sales price per share of common stock (from when the common stock first became
publicly traded) is set forth in Note 27 to the consolidated financial statements.

Dividend Policy

The declaration of dividends is subject to the discretion of the board of directors of the Company. The board of
directors will take into account matters such as financial results, capital requirements, the effect on the
Company’s credit rating, general business conditions and any other such matters that it believes to be a relevant
factor in determining whether or not to declare a dividend, and is currently considering the adoption of a
dividend policy commencing after June 30, 2007.

During 2005 and 2006, the following dividends declared were as follows:

Number of
Dividend Shares Total

Declaration Date per Share Outstanding Dividend
June 8, 2005 $ 4411.76 816 $ 3,600,000
July 6, 2005 $100,000.00 816 $ 81,600,000
December 19, 2005 $ 4411.76 816 $ 3,600,000
January 11, 2006 $ 36,764.71 816 $ 30,000,000
March 6, 2006 $196,078.43 816 $160,000,000
July 6, 2006 $ 0.06 81,600,000 $ 5,000,000
November 10, 2006 $ 0.14 73,440,000 $ 10,000,000
November 10, 2006 $ 0.98 81,600,000 $ 80,000,000

As discussed in Note 3 to the consolidated financial statements, General Atlantic acquired 8,160,000 shares, or
10%, of NYMEX Holdings on March 14, 2006. At that time, each of the original 816 shares of common stock
was converted into 90,000 shares of common stock. General Atlantic did not share in the $10 million dividend
that was declared on November 10, 2006.

Number of Holders of Common Stock

There were 962 holders of record of the Company’s common stock as of February 26, 2007.

Stock Performance Graph

The following graph and table compare the total return of the Company’s common stock with the Standard
& Poor’s 500 Stock Index and a peer group, which the Company believes to be competitors in its industry, for
the period November 17, 2006 (the date the Company’s common stock began trading on the New York Stock
Exchange) through December 31, 2006. The figures presented below assume that $100 was invested at the
closing prices on November 17, 2006 in the Company’s common stock, the Standard & Poor’s 500 Stock Index
and the common stock of the Company’s peer group, and assumes the reinvestment of all dividends. The
Company’s peer group is comprised of Chicago Mercantile Exchange Holdings Inc., CBOT Holdings, Inc.,
IntercontinentalExchange, Inc., NYSE Group, Inc. and the Nasdaq Stock Market, Inc.
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CUMULATIVE TOTAL RETURN SINCE NOVEMBER 17, 2006
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L —
$100 -\ =
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$80
11/17/06 11/30/06 12/31/06
—e— NYMEX Holdings, Inc. 100.00 86.92 93.25
—8— S&P 500 Stock Index 100.00 99.96 101.22
—a— Peer Group 100.00 102.88 97.16

Use of Proceeds from Sale of Registered Securities

On November 22, 2006, NYMEX Holdings completed an initial public offering (“IPO”) of its common stock.
The common stock from this offering was registered under the Securities Act of 1933, as amended, pursuant to a
Registration Statement on Form S-1 (File No. 333-135800) that was declared effective by the SEC on
November 16, 2006. In connection with this offering, NYMEX Holdings sold 5,390,000 shares of its common
stock, and certain selling stockholders sold 1,110,000 shares of common stock held by them. In addition,
NYMEX Holdings sold 975,000 shares of its common stock pursuant to the underwriters’ full exercise of their
over-allotment option. J.P. Morgan Securities Inc. and Merrill Lynch, Pierce Fenner & Smith Incorporated
served as joint book-running managers, with Banc of America Securities LLC, Citigroup Global Markets Inc.,
Lehman Brothers Inc. and Sandler O’Neill & Partners, L.P. serving as co-managers.

The initial public offering price was $59.00 per share. The Company did not receive any proceeds from the
shares of common stock sold by the selling stockholders. Gross proceeds from the offering were approximately
$375.5 million. Net proceeds the Company received, after deducting underwriting discounts and commissions of
approximately $27.6 million and direct costs of approximately $3.7 million, totaled approximately $344.2
million. Other than a Special IPO Payment of $10 million to owners of COMEX Division memberships (see
Note 5 to the consolidated financial statements), the Company intends to use the net proceeds for general
corporate purposes, capital expenditures and working capital. The Company may also use a portion of the net
proceeds to acquire or invest in businesses, technologies, products or services. The net proceeds are invested in
accordance with the Company’s investment policies, predominantly in investment-grade marketable debt
securities and municipal bonds, until such time that they are needed.
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Securities Authorized for Issuance under Equity Compensation Plans

The following table presents information regarding securities authorized for issuance under the Company’s
compensation plan as of December 31, 2006:

Number of Securities
to be Issued Upon Weighted-Average

Exercise of Exercise Price of
Outstanding Outstanding Number of Securities
Options, Options, Remaining Available
Warrants and Rights Warrants and Rights  for Future Issuance
(a) (b) (©
Equity Compensation Plan Approved by
Security Holders
NYMEX Holdings, Inc. 2006 Omnibus Long-Term
Incentive Plan:
Non-qualified stock options . .............. 1,338,500 $59.00 1,528,167
Restricted stock, restricted stock units . . ... .. 199,346 $ — 1,233,987
Equity Compensation Plan Not Approved by
Security Holders ......................... — —
Total ....... ... ... ... ... 1,537,846 2,762,154
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ITEM 6. SELECTED FINANCIAL DATA (UNAUDITED)

The following table sets forth selected consolidated financial and other information of the Company. The balance
sheet and operating data as of, and for each of the years in, the five-year period ended December 31, 2006 have
been derived from the audited consolidated financial statements and notes thereto. The information set forth
below should be read in conjunction with “Management’s Discussion and Analysis of Financial Condition and
Results of Operations” in this document, the consolidated financial statements and the notes thereto, and other
financial information, included in this report. Certain reclassifications have been made to prior periods to
conform to the current presentation.

Year Ended December 31,
2006 2005 2004 2003 2002
(in thousands, except per share amounts and employees)

Income Statement Data:

Operating revenues . . ................... $ 497,249 $ 334,108 $237,432 $184,168 $189,204
Operating expenses . ................... 224,190 207,230 186,700 164,919 161,155
Operating income . ..................... 273,059 126,878 50,732 19,249 28,049
Non-operating income and expenses ! ... ... 5,860 4,123 (3,146) (3,308) (2,988)
Income before provision for income taxes . . . 278,919 131,001 47,586 15,941 25,061
Provision for income taxes . .............. 124,118 59,873 20,219 7,061 12,762
Netincome ..............couiiiinnon.. $ 154,801 $ 71,128 $ 27,367 $ 8,880 $ 12,299
Earnings per share, basic and diluted . . .. ... $ 231 $ 87,167 $ 33,538 10,882 15,072

Proforma earnings per share retroactively
adjusted to reflect the 90,000-for-1

recapitalization on March 14, 2006: . .. ... $ 1.90 $ 097 $ 037 $ 012 $ 0.17
Balance Sheet Data:
Total assets .. ..........cccviirininin... $3,623,931 $2,808,747 $454,650 $477,676 $462,755
Long-termdebt ........................ 80,281 83,098 85,915 88,732 91,551
Total liabilities ........................ 2,849,009 2,698,965 327,868 372,261 361,220
Stockholders’ equity . ................... 774,922 109,782 126,782 105,415 101,535
Other Data:
Working capital 2 ...................... $ 485,767 $ 112,898 $134,382 $ 99,628 $ 93,011
Capital expenditures . ................... $ 11,417 $ 12,403 $ 6,639 $ 13,446 $ 31,049
Number of employees at end of year ....... 504 533 497 481 489
Total trading and clearing volume ......... 294,808 215,210 169,486 143,902 138,530
Total openinterest ..................... 19,596 12,416 7,950 4,967 4,477

(1) Effective January 2005, the Company entered into a securities lending agreement (see Note 7 to the
consolidated financial statements).

(2) Current assets minus current liabilities.
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ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND
RESULTS OF OPERATIONS

Introduction

This discussion summarizes the significant factors affecting the results of operations and financial condition of
the Company during the years ended December 31, 2006, 2005 and 2004. This discussion is provided to increase
the understanding of, and should be read in conjunction with, the audited consolidated financial statements,
accompanying notes and tables included in this Annual Report on Form 10-K.

Business Overview

The Company provides facilities to buy, sell and clear energy, precious and base metals, and soft commodities
for future delivery under rules intended to protect the interests of market participants. The Company provides
liquid marketplaces where physical commodity market participants can manage future price risk and, through the
Company’s clearing operations, mitigate counterparty credit risk. Through real-time and delayed dissemination
of its transaction prices, the Company provides price discovery and transparency to market participants. In order
to enhance its markets and provide market participants additional mechanisms to manage risk, the Company
continuously offers new products, distribution services and clearing services. The Company does not own
commodities, trade for its own account, or otherwise engage in market activities.

The NYMEX Division provides a marketplace for trading energy and soft commodity futures and options. The
COMEX Division provides a marketplace for trading precious and base metals futures and options. NYMEX
Division’s principal markets include crude oil, natural gas, heating oil and gasoline. COMEX Division’s
principal markets include gold, silver and high grade copper. In addition, the Company presently offers soft
commodities futures contracts for coffee, sugar, cocoa, cotton and orange juice. The Company provides the
physical facilities for open outcry auction markets. The open outcry markets operate during regular business
hours, and trading activities in these markets are, for purposes of this management discussion, referred to as floor
trading. In addition, the Company makes its product slate available for electronic trading on CME Globex
electronic trading platform virtually 24 hours a day and five days per week to market participants.

The Company provides trade-clearing services for all transactions executed through its floor trading operations
and electronic trading platforms, as well as all Company product transactions executed on CME Globex
electronic trading platform. In addition, through NYMEX ClearPort® Clearing, an over-the-counter (“OTC”)
clearing initiative, the Company alleviates some of the credit issues in the marketplace by providing the usage of
the Company’s clearing operations to offer market participants the advantages of reducing costs and permitting
futures and OTC positions to be offset. This initiative permits market participants to negotiate bilateral trades in
the OTC market, which are then transferred to the Company’s division as futures contracts for clearing.

In order to conduct floor-trading activities, market participants must own or lease a membership on the NYMEX
Division or COMEX Division. Non-members may execute floor trades on the Company’s divisions, but must do
so through a member.

Certain NYMEX Division and COMEX Division members are clearing members. Clearing members provide
capital to support the Company’s clearing activities. All market participants trading through the Company’s floor
trading or trading Company products through the CME Globex platform must have a clearing relationship with a
clearing member who will clear their trades through the Company’s clearinghouse. Market participants must
have similar clearing member relationships to use NYMEX ClearPort® Clearing.

The Company’s principal sources of revenues are clearing and transaction fees derived from trades executed on
its divisions, and/or cleared through its clearinghouse, and fees charged for the Company’s proprietary futures
and options contract price information.
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Clearing and transaction fees are dependent primarily upon the volume of trading activity conducted on the
Company’s divisions and cleared by the Company’s clearinghouse. These volumes are impacted by several
factors, including:

. National and international economic and political conditions;

e Volatility in price levels of the underlying commodities;

*  Market perception of stability in commodities and financial markets;
e The level and volatility of interest rates and inflation;

e Credit quality of market participants; and

e Weather conditions affecting certain energy commodities.

The relative proportions of member and non-member trading activities, and the trading venues on which market
participants trade also impact the levels of clearing and transaction fees. NYMEX Division and COMEX
Division members are afforded more favorable transaction pricing than non-members, and are eligible to
participate in certain transaction fee and cost reduction programs, which impact the level of clearing and
transaction fees and other revenues.

Market data relating to proprietary prices of contracts executed on the Company’s divisions are sold to vendors
who redistribute this information to market participants and others. The level of market data fees is dependent
upon the number of vendors and the number of end users receiving data through the vendor redistribution
process. The Company relies on its market data vendors to supply accurate information regarding the number of
subscribers that are accessing the Company’s market data.

The Company’s expenses consist primarily of employee compensation and benefits and the cost of facilities,
equipment, software and communications to support the Company’s trading and clearing operations. The
Company also incurs marketing costs associated with the development and launch of new products and services.
The Company continually invests in technology and infrastructure to support market expansion, enhance its
trading and clearing technology, and develop new products and services.

Critical Accounting Policies

Management’s discussion and analysis of results of operations and financial condition are based on the
Company’s consolidated financial statements that have been prepared in accordance with accounting principles
generally accepted in the United States. The preparation of these financial statements requires that management
make estimates and assumptions that affect the amounts reported for revenues, expenses, assets, liabilities and
other related disclosures. As described by the Securities and Exchange Commission, critical accounting estimates
and assumptions are those that may be material due to the levels of subjectivity and judgment necessary to
account for highly uncertain matters or the susceptibility of such matters to change, and that have a material
impact on the financial condition or operating performance of the company. Based on this definition, the
Company believes that the key accounting policies include revenue recognition, income taxes, valuation of long
lived-assets, goodwill and indefinite-lived assets and accounting for share-based compensation. These policies
are described in further detail in the notes to the consolidated financial statements.

Revenue Recognition
Clearing and Transaction Fees

The largest sources of the Company’s operating revenues are clearing and transaction fees. These fees are
recognized as revenue in the same period that trades are executed and/or cleared on the Company’s
divisions. Clearing and transaction fees receivable are monies due from clearing member firms. Exposure to
losses on receivables is principally dependent on each clearing member firm’s financial condition. Fees
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owed to the Company by NYMEX Division and COMEX Division clearing members are collateralized by
the assets such members are required to pledge to the Company in connection with their clearing
membership. In the case of each NYMEX Division clearing member, such assets are comprised of two
Class A memberships in NYMEX Division and 180,000 shares of NYMEX Holdings common stock, and in
the case of each COMEX Division clearing member, such assets are comprised of two COMEX Division
memberships. At December 31, 2006, no clearing and transaction fees receivable balance was greater than
the value of the related clearing member’s pledged assets. Management does not believe that a concentration
of credit risk exists from these receivables. The Company retains the right to liquidate a member’s pledged
assets in order to satisfy a receivable in default.

Clearing and transaction fees receivable are carried net of allowances for member credits, which are based
upon expected billing adjustments. The Company believes the allowances are adequate to cover member
credits. The Company also believes the likelihood of incurring material losses due to non-collectibility is
remote and, therefore, no allowance for doubtful accounts is necessary.

Market Data Fees

The Company provides proprietary real-time and delayed market data information to subscribers relating to
prices of futures and options contracts traded and cleared on the Exchange. As is common business practice
in the industry, fees are remitted to the Company by market data vendors on behalf of subscribers. Revenues
are accrued for the current month based on the most recent month reported by the vendors. The Company
conducts periodic audits of the information provided. Revenues derived from audit recoveries are
recognized on a cash basis due to the fact that their collectibility is not reasonably assured. Allowances for
doubtful accounts are intended to cover potential non-collectible vendor receivables as well as future
adjustments by the market data vendor customers.

Income Taxes

Income taxes are recorded based on amounts refundable or payable for the current year and include the
results of any difference between U.S. GAAP accounting and U.S. tax reporting that are recorded as
deferred tax assets or liabilities. The Company estimates deferred tax assets and liabilities based on current
tax regulations and rates. Changes in tax laws and rates may affect recorded deferred tax assets and
liabilities in the future. The effective tax rate, defined as the income tax provision as a percentage of income
before income taxes, will vary from year to year based on changes to tax rates and regulations. Management
believes that changes in these estimates would not result in a material effect on the Company’s results of
operations, cash flows or financial position.

Accounting for the Impairment or Disposal of Long-Lived Assets, Goodwill and Indefinite-Lived
Intangible Assets

The Company assesses changes in economic conditions and makes assumptions regarding estimated future
cash flows in evaluating the value of the Company’s property, plant and equipment, goodwill and indefinite-
lived intangible assets. If facts and circumstances indicate that the Company’s long-lived assets, goodwill or
indefinite-lived intangible assets might be impaired, the estimated future undiscounted cash flows associated
with the asset would be compared to its carrying value to determine if a write-down to fair value is
necessary. If a write-down is required, the amount is determined by comparing the fair market value of the
asset to its carrying value.

Share-Based Compensation

Effective November 2006, the Company adopted Financial Accounting Standards Board Statement No. 123
(Revised), Share-Based Payment (“SFAS No. 123R”). SFAS No. 123R requires all share-based payments to
employees, including grants of employee stock options and restricted stock, to be recognized in the financial
statements based on their fair values.
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The Company utilizes the Black-Scholes option pricing model to measure the fair value of the stock options.
This fair value measurement requires extensive use of accounting judgment and financial estimates,
including estimates of: (i) the expected term option holders will retain their vested stock options before
exercising them; (ii) the volatility of the Company’s common stock price over the expected term; and

(iii) the number of options that will be forfeited prior to the completion of their vesting requirements. SFAS
No. 123R also requires that the benefits associated with the tax deductions in excess of recognized
compensation cost be reported as a financing cash flow, rather than as an operating cash flow. These future
amounts cannot be estimated, because they depend on, among other things, when employees exercise stock
options.

Results of Operations

Net income for the year ended December 31, 2006 was $154.8 million, an increase of $83.7 million or 118%
compared to 2005. This increase was the result of operating revenues increasing by $163.1 million, which was
partially offset by increases in operating expenses and income taxes of $17.0 million and $64.2 million,
respectively. The increase in revenues was due to an increase in gross clearing and transaction fees as a result of
higher trading and clearing volumes. The increase in operating expenses was due primarily to increases in direct
transaction costs, which are directly associated with higher clearing and transaction volume. Increases in salaries
and employee benefits were offset by a decrease in professional services. The increase in non-operating income
was attributable to an increase in investment income, net, as the Company realized a gain on marketable
securities of approximately $2.9 million in 2006. Additionally, the amount of funds available for investment
increased significantly due to the proceeds the Company received from its initial public offering which, in turn,
yielded higher investment income. This increase was partially offset by larger losses from unconsolidated
investments in 2006 compared to 2005.

Net income for the year ended December 31, 2005 was $71.1 million, an increase of $43.7 million or 160%
compared to 2004. This increase was the result of operating revenues increasing by $96.7 million, which was
partially offset by increases in operating expenses and income taxes of $20.5 million and $39.7 million,
respectively. The increase in operating revenues was due to an increase in gross clearing and transaction fees as a
result of higher trading and clearing volumes. The increase in operating expenses was due primarily to increases
in direct transaction costs, general and administrative expenses and salaries and employee benefits. The increase
in non-operating income was attributable to a larger average amount of investment assets coupled with higher
interest rates when compared to 2004, as well as income from the Company’s securities lending activities, which
began in 2005.

Revenues
Clearing and Transaction Fees

Clearing and transaction fees for the year ended December 31, 2006 were $419.7 million, an increase of $142.1
million or 51%, compared to 2005. This increase was due primarily to higher NYMEX ClearPort® Clearing
volumes, higher NYMEX miNY™ volumes and new electronic volume from the Company’s products traded on
the CME Globex electronic trading platform. The total volume of contracts traded and/or cleared in 2006 was
294.8 million contracts, an increase of 37% compared to 215.2 million contracts in 2005. Average daily volume
in 2006 was 1,183,968 contracts, an increase of 38% compared to 857,410 contracts in 2005. Additionally, the
gross average rate per contract in 2006 increased to $1.42 from $1.29 in the prior year, driven primarily by the
increased percentage of total volume on NYMEX ClearPort® Clearing which charges a higher rate per trade.

Clearing and transaction fees for the year ended December 31, 2005 were $277.6 million, an increase of $84.3
million or 44%, compared to 2004. This increase was due to higher NYMEX Division floor trading volumes,
higher NYMEX ACCESS® volumes for both the NYMEX Division and COMEX Division, higher NYMEX
ClearPort® Clearing volumes and higher e-miNYSM volumes. The total volume of contracts traded and/or cleared
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in 2005 was 215.2 million contracts, an increase of 27% compared to 169.5 million contracts in 2004. Average
daily volume in 2005 was 857,410 contracts, an increase of 26% compared to 680,664 contracts in 2004.
Additionally, the gross average rate per contract in 2005 increased to $1.29 from $1.14 in the prior year. This
increase was due to higher average rates per contract on NYMEX Division and COMEX Division floor trading
resulting from a shift in the customer trading mix, as certain customers are charged higher rates per trade than
others. In addition, an increase in the trading of certain products on NYMEX ClearPort® Clearing as well as
higher e-miNYSM contracts volume, contributed to the overall rate increase as these venues charge higher rates
per trade.

Provided below is a summary of total volume traded and/or cleared and open interest on the Company’s three
significant components of trading and clearing operations: (i) NYMEX Division; (ii)) COMEX Division; and
(iii) NYMEX ClearPort® Clearing. NYMEX Division and COMEX Division information presented excludes
contracts cleared through NYMEX ClearPort® Clearing. Trading and clearing volumes discussed in this
management’s discussion and analysis are expressed as “round-turns,” which are matched buys and sells of the
underlying contracts. Trading and clearing volumes include futures settlement and options exercise transactions
for which transaction fees are assessed. Prior to the filing of this Annual Report on Form 10-K, the Company
reported its NYMEX Division volume of its four benchmark energy contracts separately. These benchmark
energy contracts are: (i) light sweet crude oil; (ii) Henry Hub natural gas; (iii) NY heating oil; and (iv) NY harbor
unleaded gasoline. All other crude oil, natural gas, heating oil or gasoline contracts, that were not the benchmark
energy contracts, were reported in the NYMEX Division volumes as part of “other.” For 2006, the Company has
grouped all contracts by their underlying commodity. Accordingly, prior period volume information has been
adjusted to reflect this new presentation for comparative purposes. Trading and clearing volumes also include
cash settlement transactions for contracts cleared on NYMEX ClearPort® Clearing for which transaction fees are
assessed. Prior to the filing of this Annual Report on Form 10-K, cash settlement transactions were listed as part
of the NYMEX Division volumes labeled as “other.” Since the cash settlement transactions are for NYMEX
ClearPort® Clearing contracts, the prior period volume information has been adjusted to include such
transactions in NYMEX ClearPort® Clearing for comparative purposes. Open interest represents the number of
contracts at December 31, 2006 for which clearing members and their customers are obligated to the Company’s
clearinghouse and are required to make or take future delivery of the physical commodity (or in certain cases be
settled by cash), or close out the position with an offsetting sale or purchase prior to contract expiration. Options
open interest represents unexpired, unexercised option contracts.

NYMEX Division

In 2006, the volume of futures and options contracts traded and cleared on the NYMEX Division was

183.1 million contracts, an increase of 38.0 million contracts or 26%, compared to 145.1 million contracts in
2005. Futures contract volume was 145.5 million contracts, an increase of 29.5 million contracts or 25%,
compared to 116.0 million contracts in 2005. Options contract volume was 37.6 million contracts, an increase of
8.5 million contracts or 29%, compared to 29.1 million contracts in 2005.

In 2005, the volume of futures and options contracts traded and cleared on the NYMEX Division was

145.1 million contracts, an increase of 21.7 million contracts or 18%, compared to 123.4 million contracts in
2004. Futures contract volume was 116.0 million contracts, an increase of 16.3 million contracts or 16%,
compared to 99.7 million contracts in 2004. Options contract volume was 29.1 million contracts, an increase of
5.4 million contracts or 23%, compared to 23.7 million contracts in 2004.
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The following tables set forth trading and clearing volumes and open interest for the Company’s energy futures
and options products:

NYMEX Division Contracts Traded and Cleared
For the Years Ended December 31,
(in thousands)

2006 2005 2004
Futures  Options Total Futures  Options Total Futures Options Total
Crudeoil ........... 88,713 25,236 113,949 66,986 16,565 83,551 54,848 12,968 67,816
Natural gas ......... 27,620 10,971 38,591 20,609 10,152 30,761 18,194 8,665 26,859
Heating oil ......... 14,672 731 15,403 13,324 1,245 14,569 13,016 1,011 14,027
Gasoline ........... 12,662 686 13,348 13,321 1,177 14,498 12,898 1,092 13,990
Other .............. 1,842 1 1,843 1,721 — 1,721 724 1 725
Total .............. 145,509 37,625 183,134 115,961 29,139 145,100 99,680 23,737 123,417
NYMEX Division Contracts Open Interests
At December 31,
(in thousands)
2006 2005 2004
Futures  Options Total Futures  Options Total Futures Options Total
Crudeoil ........... 1,231 2,748 3,979 822 2,026 2,848 669 1,286 1,955
Natural gas ......... 879 1,514 2,393 541 1,690 2,231 391 943 1,334
Heatingoil ......... 220 64 284 162 110 272 153 113 266
Gasoline ........... 142 35 177 139 47 186 163 53 216
Other .............. 25 — 25 — 33 33 31 51 82
Total .............. 2,497 4,361 6,858 1,664 3906 5,570 1,407 2446 3,853

The Company believes the overall growth in total futures and options energy contracts traded and cleared on the
NYMEX Division during 2006 was due primarily to the following factors:

Continued uncertainty of global oil supplies;
Strong global demand for crude oil, heating oil and gasoline;

Political events in major oil producing countries in the Middle East and Africa heightened concerns
over the reliability of oil exports from such countries;

A significant decline in the price of natural gas due to unusually warm weather and high inventory
levels; and

Increased acceptance and accessibility of electronic trading.

The Company believes the overall growth in total futures and options energy contracts traded and cleared on the
NYMEX Division during 2005 was due primarily to the following factors:

Historically high price levels of crude oil and gasoline;
Strong global demand for crude oil, heating oil and gasoline;

Disruption of oil refineries and natural gas processing facilities in the Gulf of Mexico due to severe
hurricanes;

A significant increase in the price of natural gas as well as concerns about the North American natural
gas supply; and

High price differentials between heating oil/gasoline and crude oil.

All of these factors impact the volatility of the commodities which, in turn, increases trading activity.
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COMEX Division

In 2006, the volume of futures and options contracts traded and cleared on the COMEX Division was
32.1 million contracts, an increase of 1.3 million contracts or 4%, compared to 30.8 million contracts in 2005.
Futures contract volume was 25.9 million contracts, a decrease of 0.6 million contracts or 2%, compared to
26.5 million contracts in 2005. Options contract volume was 6.2 million contracts, an increase of 1.9 million
contracts or 45%, compared to 4.3 million contracts in 2005.

In 2005, the volume of futures and options contracts traded and/or cleared on the COMEX Division was
30.8 million contracts, an increase of 0.4 million contracts or 1%, compared to 30.4 million contracts in 2004.
Futures contract volume was 26.5 million contracts, an increase of 1.6 million contracts or 6%, compared to
24.9 million contracts in 2004. Options contract volume was 4.3 million contracts, a decrease of 1.2 million
contracts or 23%, compared to 5.5 million contracts in 2004.

The following tables set forth trading and clearing volumes and open interest for the Company’s major metals

futures and options products:

COMEX Division Contracts Traded and Cleared
For the Years Ended December 31,
(in thousands)

2006 2005 2004
Futures Options Total Futures Options Total Futures Options Total
Gold ........ .. .. ... 16,785 4,287 21,072 16,622 2959 19,581 16,061 4,356 20,417
Silver ... L. 5,686 1,793 7,479 5,758 1,155 6,913 5,334 968 6,302
High grade copper . ........ 3,411 90 3,501 4,092 146 4,238 3437 203 3,640
Aluminum ............... 17 — 17 39 — 39 84 — 84
Total ................... 25,899 6,170 32,069 26,511 4,260 30,771 24916 5,527 30,443
COMEX Division Contracts Open Interests
At December 31,
(in thousands)
2006 2005 2004
Futures Options Total Futures Options Total Futures Options Total
Gold.................... 345 308 653 323 240 563 319 528 847
Silver . ...... ... . ... 101 93 194 131 106 237 101 64 165
High grade copper ......... 67 4 71 103 7 110 93 13 106
Aluminum ............... ! - _1 _1 - _1 _° — 8
Total ...........ooo.i... 514 405 919 558 353 911 521 605 1,126

The Company believes the overall growth in total futures and options metals contracts traded and cleared on the
COMEX Division during 2006 was due primarily to the following factors:

¢ Increased inflation;

* A weakened U.S. currency compared to other international currencies;

e A decrease in gold available for commercial and financial use due to an increase in gold storage as
collateral for exchange traded gold funds; and

e The increased appeal of silver as an alternative investment.
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The Company believes the overall growth in total futures and options metals contracts traded and cleared on the
COMEX Division during 2005 was due primarily to the following factors:

* The increased appeal of silver as an alternative investment; and

* A decline in copper warehouse stock as a result of increased demand, strong housing starts and supply
disruptions.

All of these factors impact the volatility of the commodities which, in turn, increases trading activity.

NYMEX ClearPort® Clearing

In 2006, the volume of futures and options contracts cleared on NYMEX ClearPort® Clearing was 79.6 million
contracts, an increase of 40.3 million contracts or 102%, compared to 39.3 million contracts in 2005. Futures
contract volume was 57.0 million contracts, an increase of 25.6 million contracts or 81%, compared to

31.4 million contracts in 2005. Options contract volume was 22.6 million contracts, an increase of 14.7 million
contracts or 185%, compared to 7.9 million contracts in 2005.

In 2005, the volume of futures and options contracts cleared on the NYMEX ClearPort® Clearing was

39.3 million contracts, an increase of 23.7 million contracts or 152%, compared to 15.6 million contracts in 2004.
Futures contract volume was 31.4 million contracts, an increase of 17.9 million contracts or 133%, compared to
13.5 million contracts in 2004. Options contract volume was 7.9 million contracts, an increase of 5.8 million
contracts or 266%, compared to 2.1 million contracts in 2004.

The following tables set forth clearing volumes for products cleared through NYMEX ClearPort® Clearing:
NYMEX ClearPort® Clearing Contracts

For the Years Ended December 31,
(in thousands)

2006 2005 2004

Futures Options Total Futures Options Total Futures Options Total
Natural gas .............. 54,822 21,003 75,825 29,240 7,616 36,856 12,294 2,093 14,387
Electricity ............... 1,077 291 1,368 1,769 80 1,849 647 5 652
Petroleum ............... 1,006 1,345 2,351 353 250 603 505 74 579
Coal .............iu. 55 — 55 29 — 29 8 — 8
Other ................... 6 — 6 2 — 2 — — —
Total ................... 56,966 22,639 79,605 31,393 7946 39,339 13,454 2,172 15,626

NYMEX ClearPort® Clearing Open Interests
At December 31,
(in thousands)

2006 2005 2004
Futures Options Total Futures Options Total Futures Options Total

Naturalgas ................. 6,367 4275 10,642 3,712 1,859 5,571 2,051 732 2,783
Electricity .. ................ 234 93 327 249 33 282 79 — 79
Petroleum . ................. 271 568 839 64 16 80 97 11 108
Coal ...................... 8 — 8 3 — 3 1 — 1
Other ..................... 3 — 3 — — — — — —

Total ...................... 6,883 4936 11,819 4,028 1,908 5936 2,228 743 2,971
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The Company believes the continued growth of NYMEX ClearPort® Clearing in 2006 and 2005 was due, in part,
to traditional over-the-counter market participants seeking credit risk mitigation provided by the Company’s
clearinghouse for off-exchange trade execution activities. In addition, significant growth in the number of
different natural gas products offered, as well as additional products for petroleum on NYMEX ClearPort®
Clearing contributed to the year-over-year increase in volume.

Market Data

Market data fees for the year ended December 31, 2006 were $63.6 million, an increase of $19.1 million or
43%, compared to 2005. This increase was due primarily to the implementation of a new price structure that
went into effect on January 1, 2006. An increase in the number of market data devices being utilized, for
which the Company charges fees, also contributed to the increase in fees. Effective January 1, 2007, the
Company implemented a revised price structure that it anticipates will generate an increase in market data
fees compared to the structure in place during 2006.

Market data fees for the year ended December 31, 2005 were $44.5 million, an increase of $11.9 million or
37%, compared to 2004. This increase was due primarily to the implementation of a new price structure that
went into effect on January 1, 2005. An increase in the number of market data devices being utilized, for
which the Company charges fees, also contributed to the increase in fees. In addition, the Company began to
charge separate vendor administrative fees for the NYMEX Division and COMEX Division in May 2004.
Prior to this, vendors were being charged only one administrative fee for access to market data of both
divisions.

Other Revenues

Other revenues for the year ended December 31, 2006 were $13.9 million, an increase of $2.0 million or
17%, compared to 2005. This increase was due primarily to an increase in royalty fees under license
agreements, as the Company is paid for the use of certain settlement prices. Additionally, increases in rental
income from tenants occupying space in the Company’s headquarters building and compliance fines
contributed to the increase.

Other revenues for the year ended December 31, 2005 were $11.9 million, an increase of $0.4 million or
4%, compared to 2004. This increase was due primarily to an increase in royalty fees, as the Company had
entered into license agreements for which it is paid for the use of certain settlement prices. Increases in
rental income from tenants occupying space in the Company’s headquarters building were offset by
additional rental income recorded in 2004 from NYBOT.

Operating Expenses
Direct Transaction Costs

Direct transaction costs for the year ended December 31, 2006 were $49.7 million, an increase of $20.5
million or 71%, compared to 2005. The increase is due primarily to record volume on NYMEX ClearPort®
Clearing, and the CME Globex electronic trading platform which began in June 2006 (see Note 6 to the
consolidated financial statements). Transaction costs for both of these platforms are volume based and,
therefore, the increased volumes equated to higher costs. Partially offsetting these increases were decreases
in transaction incentives, as the prior year included costs incurred in connection with promoting the
Company’s London trading floor operations. In June 2006, the Company ceased its floor trading operations
in London.

Direct transaction costs for the year ended December 31, 2005 were $29.2 million, an increase of $13.2
million or 82% compared to 2004. The increase was due primarily to London trading incentives incurred as
a means to promote the Company’s internation